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Fire Prevention 


and. 


Fire Insurance 


Two things which are vitally 
important to those who 
grant or ask for credit 


’ ‘HE HARTFORD FIRE INSURANCE 
COMPANY has published a book, with 
the above title, which contains valuable 

information for everybody, with a special chapter 

for Merchants. It ought to be read by every 
property owner in America. It may save YOU 
thousands of dollars. It is free to all who ask for it 


@ But advice is not all the ‘‘HARTFORD” offers. 
For more than one hundred years it hasinsured the 
property owning public against loss by fire and has 
paid every just loss. Its policies are safeguarded 
by ample resources and an honorable record 


@ Would it not be well to place 
at least a portion of your insur- 


ance in the ‘‘HARTFORD’”’? 


Hartford Fire 


fone Hartford, Conn. 


(TEAR OFF AND PASTE ON YOUR LETTER HEAD) 
Hartford Fire Insurance Co., 
Service Department 
Hartford, Conn. : 


Send your book, ‘ Fire Prevention and Fire Insurance ”’ 
to the address on the margin . 





THE 


Credit Man’s Diary 


1914 


A REFERENCE BOOK CONTAINING 
The National Bankruptcy Law with Index 


A List of Referees in Bankruptcy 


Synopses of 


Foreign Corporation, Anti-Trust, Fictitious 
Name, False Statement, Exemption, Bulk 
Sales, Chattel Mortgage, Mechanic’s 
Lien, Attachment, Usury, Con- 
ditional Sales, Interest and 
Other Laws 


Summary of Laws Relating to Married 
Women Engaged in Business 


and 


Miscellaneous Matters All of Importance 
to Credit Grantors 


Also Memorandum Pages for the Days of 
the Year (except Sundays) 


ISSUED BY 


National Association of Credit Men 
41 Park Row, New York, N. Y. 





CREDIT MAN’S 
DIARY @ 1914 


National PTTL ERA Loy 
of Credit Men 


“THE BEST INVESTMENT THE CREDIT DEPART- 
MENT EVER MADE.” 


This message, received from a member on receipt of his 1914 Diary, 
is typical“of many reaching the National office. 

The Credit Man’s Diary of 1914 is a hand-book which no concern, 
whether large or small, should deprive its credit department of. 

The price is but $2.00 delivered, the same as was charged for the 
first annual, though containing a vastly larger range of material than the 
Diary of 1907. 
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PRESERVE YOUR 
MONTHLY BULLETINS 


How often have you wished to read an article in some 

back copy of the BULLETIN a to find that copy lost 

or mutilated? You will be glad to know that we have 

_ succeeded at last in securing a really practical binder. 

_ You can now have your BuLLetins in the form of a handsomely bound book, ready to refer 


to at any time. 
Price, $1.00 Delivered 


NATIONAL ASSOCIATION OF CREDIT MEN, 41 Park Row, New York, N.Y. 


WALTER P. MILLER 


aker o 


Paper Boxes Reducing Your 
Losses in 1914 


Take up the slack in your collection 
system—get a new collection letter or 
two—try some new tack with the old 
accounts. Get a copy of 


The Art of Collecting 
By R. J..CASSELL 
Collection Manager 

Grinnell Bros., Detroit 





This new book gives more ideas useful 
in a real collection department than 
any volume you have ever seen. 
course, you know some of the things in 
it now—but there are others you will 
appreciate just as much. Every page 
is full of points that will give you new 
ideas—lighten your work—take care of 
the detail—help get the money. Send 
for a copy of the book and see for 
yourself. 


260 pages. $2.00 postpaid. Money 
back if mot satisfied. Mention the 
BULLETIN in ordering, so this ad will 
get credit. 


448-50-52 YORK AVENUE The Ronald Press Co., 20 Vesey St. 
Between Fourth and Fifth, below Noble 
PHILADELPHIA, PA. 


Woven Wire Fencing ¢& Gates 


Farm, Garden, Poultry Yard or Lawn 


Descriptive Booklet Mailed at Your Request 


PEERLESS WIRE FENCE COMPANY 
ADRIAN, MICH. 
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The Efficient Way ? 


The Money-Saving Way ? , 


The “Y and E” Way : 


~ 


“Y and E” Transfer Sys- i 
tems, adapted to every busi- . 
ness and every kind of fileable 
matter, are simple, efficient, 
workable under all conditions. hi 
They prevent present con- _ ll 
fusion and future trouble. : 
There’s no blocking of aisles |} 
with boxes, no scattered let- 1 
ters, no hopeless confusion, no ( 
getting folders mixed up to [hq 
cause future trouble. Mm 


lll . 
Transferring by “Y and FE” : 
| —_ 


The Simple Way ? 


Methods is done smoothly, 
quickly, in a fraction of the ul 
time you’ve always thought ' 


. ll 
necessary, and with an actual v 
saving of money. 


And later—one, two, ten 
years—when you want any let- 
ter that ever was filed, you'll 
® ® get it in two minutes—as hn 
Transferring Time quickly as you get the one filed 
today, if indexed by the latest 
“VY and E” way 


® . 
S | hu 
upp Ics How simple, how efficient, ; 
how economical is the a and 
for all kinds of records E” way, you'll realize if you 
will read our book, 


**How To Transfer Papers 
and Records’’ 7 


Mailed free if requested on : 


Senate eeeeererennpeapreinsoreennaynanae Taare aaa e aT NDS aS reST maT aetna nTEny ne nr Nanna ney Onn ee eet eee ie cet eee ee ee 


your business letterhead. 


‘YAWMAN“0 FRBEMFGO. | 
174 St. Paul Street, Rochester, N. Y. 


Branch stores in New York, Boston, Philadei- 

phia, Washington, Chicago, Cleveland, Buffalo, 
Pittsburgh, Newark, N. J., Kansas City, San 
Francisco, Oakland and Los Angeles. Agents 

and dealers in all cities. Look us_up._ In Hu 
Canada, The Office Specialty Mfg. Co., Ltd., © 
Toronto. | Nh 


Nr eet tem ne 


We make 
Filing Systems “Leaders of the World’’ in Filing | 
for All Purposes Systems and Business Equipment 





7 


en en ee eee eens 


eee 












Limit____---_- Credit Man? 
Siop Credit 





Vol. XI 


Get the facts. Boilthem down. Put them in shape to be 
referred to INSTANTLY. 


That is your job, Mr. Credit Man. 


From banks, mercantile agencies, credit associations, and 
references you secure your information and judge accordingly. 
























It rests with you to put that information in get-at-able shape. % 


Here is where the Library Bureau Credit System comesin. It 
stores credit data. It makes credit information instantly available. 








All the papers you accumulate about customers are kept in 
folders, filed in an L. B. credit file. Near your desk is a card- 
index cabinet. In it are kept the ‘‘credit cards’’—summaries 
of the information contained in the folders. If Mr. A. selects 
a hat and decides to take it with him, his credit card tells what 
to do. It svows where he lives, his business, whether he pays 
his bills promptly and what his ‘‘limit’’ is. 





The credit cards are quite small—3x5. A cabinet 16 inches 
high, 16 inches deep and 20 inches wide holds 14,000. Inother 
words, in halfthe space occupied by an office chair, you can 
‘*keep tab’’ on 14,c00customers. And trays for 1500customers 
will goin the top drawer of your desk. 


Call, ‘phone or write for sample card. Catalog on request. 





Library Bureau 


Founded in 1876 
Manufacturing Distributors of 


*Don't trust to Card and Filing Systems Office, Library and Bank Equipment 
memory. A Unit Cabinets for Cards and Filing in Wood and Steel 


credit man's Boston New York Chicago Philadelphia 


eae ay chee 43 FederalSt. 316Broadway 41S.Wabash Ave. g1oChestnut St. 


he is ill or out Salestooms in leading cities in the United States, Canada, 
of town. Great Britain and France. 
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“Couldn’t do business without it,” is what a member writes 
referring to the Bulletin. Again and again matters of importance are 
brought before the National office which members would have found 
fully set out and discussed in the Bulletin if they had been faithful 
readers of it. The man who is checking credits without the hints, 
suggestions and information contained in the Bulletin, is doing an 
injustice to himself and his concern. 


New Members Reported During December 


Alexandria, La. 
Rapides Drug Co., Ltd >. F. Gravel, Secy 
Treas 
Appleton, Wis. 
Citizens National Bank........John J. Sherman, 
aera Banking. 
Eagle Mfg. Co., The......... E. W. Saiberlich....Gas Engines. 
Atlanta, Ga. 
ES © Thos. K. Glenn, Pr..Iron and Steel. 
Bell Overall Co W. C. Horton Overalls and Shirts. 


Winder, Ga. 
Garner-Blakely Co............ -_D. Blakely, Sec. & 


Old Dominion Guano Co.... Peel, F ai. 
Saul Bros. Jos. £ S Clothing. 
Austin, Tex. 
OS re ere .A. C. Goeth, Megr.... Hardware. 
Baltimore, Md. 


Baldwin & Frick W. W. Baldwin Insurance. 


Carr-Lowrey Glass Co........Carl V. Starkloff....Glass Bottles. 
Mules Printing Co., The Chas. F. Mules..... Printing. 
National Oil Co H. Lee Finlason i 


Trombetta, Jos. A., C T. C. J. Conway... .Fruits. 
Beaumont, Tex. 


Beaumont Iron Works Co,...L. J. Black......... Foundry. 
Stedman Fruit Co............ E. W. Stedman Fruit. 


Berlin, Wis. 
Truesdell Fur Coat Co H. C. Truesdell Fur Coats. 


Buffalo, N. Y. 
Bergman, W., Hardware Co..Wolf Bergman Hardware. 
Dohn, John 46 W. Market St...Produce Commission. 
Eureka Coffee Co H. E. Warren Tea and Coffee. 
Horn, I. V., Co ee A Produce Commission. 
Miller, Sturm & maser, Inc... J, Stem... ....5. Lumber (Hardwood). 
Queen City Dairy Co......... ee i Webster Waters...Dairy Products. 
Butte, Mont. 
Capital Commission Cd Herman Weinstein ..Fruits and Produce. 
Cedar Rapids, la. 
Dun, R. G., Robt. Palmer, Mgr.. Mercantile Agency. 
Chattanooga, Tenn. 
Odorless Refrigerator Co.....Jesse L. Mitchell Refrigerators. 
Chicago, III. 
American Cotton Oil Co..... L. H. Krewer S. 
Apfelbaum & Stern Paul Apfelbaum ...Skirts and Dresses. 
Ash Madden Rae Co Walter F. Abbs..... Skirts. 
PRIN EDEN, a oc 4s 0:0 9.6.0 .000% W. J. Stark Publishers. 
Chicago Insurance Agencies..C. M. Rogers........ Insurance. 
Decorators Supply Co. ....... Wm. F. Foster Decorators (Ornamental). 
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Flexible Shoe Mfg. Co....... I. -Groseman 2.000: Shoes. 
EE Mile Mas ep So cbenceesesax Cfo Ls Is «i0'<:,, Individual. 
il NE CONE og wines cine ses $22 W. Van Buren St.Labels. 
Goldfinger Bros. ...........0 Leopold Goldtinger. . Skirts. 
I I oso c'ticcie as o.0-00 S. Zittenfield ....... Cloaks and Suits. 


McVoy Sheet & Tin Plate Co..J. H. Brenstein 
Madson & Ibson Mfg. Co..... i eee Sashes and Doors. 
Miltenberg & Guettel ........ H. M. Guettel...... Real Estate. 


OBrien & Katler ......sc0ce- a Waists and Dresses. 
“ Langendorf & Voght 


pioneer Tinplate and Metals. 









Sie END deas iesslalagia ih nia ¢-5ip.2 sone nee in Sake hie Oe 8 Leather Findings. 

ete i SS & ee I. B. Sebhreiber....... Dress Goods. 

Wilson, Walter G. ........... 3 A eee Waists (Ladies’). 

W ittenburg, GMs chant aeae Sed 1739 Milwaukee Ave. Skirts. 
Columbus, O. 

Claycraft Brick Co., The...... E. J. Kaufman. ....: Bricks. 






Denver, Colo. 
International Merc. & Bond 







































BNR seh iises sie guns Mince we weaoaueok Mark Harrison ..... Mercantile Agency. 
Evansville, Ind. 
Graham Glass Works......... Eugene Bottke ...... Glassware. 
United States Furn. Co.......E. C. Kiechle....... Furniture. 
Fargo, N. D. 
Bradstreet Company .......... A. M. Colby....... Mercantile Agency. 
Galveston, Tex. 
Mistrot & Adoue ............ LS) Pe RO Saisie. Dry Goods. 
Texas Bank & Trust Co...... R. Lee Kempner... . Bank. 
Greenville, N. C. 
eS WP Wie: 58. ss Flour and Feed. 
Allen, R. E., & Bro. Co....... E. R. Hutchings. ...Groceries. 
Briggs & Company...........: oe eS ee Flour and Feed. 
Carolina Supply Co........... Thos. S. Inglesby....Mill Supplies. 
Carpeter BTOS. .scecscecc ceed A. B. Carpenter....Drugs. 
Crescent Grocery Co.......... M. L. Berry........ Groceries. 
Earle & Company............ Lucianne Earle ..... Produce. 
First National Bank.......... Perry Beattie, Cash. Bank. 
silreath-Durham Company....D. C. Durham...... Jewelry, Crockery, Housefur- 
4a) nishing Goods, Stoves, Man- 
tels and Tiles. 
mane Ontical Co... .<iisicccccs A. TE: Sena. cc 6. Opticians. 
Greenville Chamber of Com- 
EE rere Albert Johnstone ...Credit Bureau. 





ireenville Cotton Mills Co....J. B. Burgard, Treas.Dry Goods. 











NE EM Nhe cgtoAts wines 5:4 5a ae us evacemenedta ee eibace Grain. 

Hobbs Dry Goods Co......... a Se Dry Goods and Notions. 
ipscomb-Russell Co.......... J. A. Russell, Pres...Groceries. 

farkley Hdw. & Mfg. Co....J. B. Aiken.......... Hardware. 





Merchants Wholesale Co..... MG a cc titres Fruit and Produce. 















SR Nl go ect re eae ah Confectionery. 
fountain City Milling Co....D. W. Ebaugh...... Flour and Grain. 
Yorwood National Bank .....S. A. Moore, Cash... Bank. 

Vuckasee Mfg. Co........... F. W. Symmes..... Underwear. 


Dregon Lumber Co........... AR... NOR clas ele’e 3% Builders’ Supplies. 
Dsceola Commission Co...... Marion Brawley ....Cotton Goods. 













oe Hdw. & Supply Co....... AIS, Ales” eas Hardware. 

OG a SA J. A. Medlock....... Groceries. 

Vhitmire- i © re E. W. Whitmire....Fruit and Produce. 

Ee ee id i re ae eee wae nd Provisions and Produce. 
Indianapolis, Ind. 

American State Bank ........ OE OR a ies cee Bank. 

SRG I COO. isc cmd me eiid CW. WETICE 9 ce 00d Automobiles. 

ndianapolis Brass Co........ Thomas Lavelle ....Brass. 
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Pillsbury Flour Mills Co...... E. E.Henderson .... Milling. 


EE EINE cos swish Ksbsd's\ bob cise rib ae eb eles Chemists. 
. Jacksonville, Fla. 
Gonzalez & Sanchez Co....... PEt, TARNGEE 200 s02% Cigars. 
ED TACO PMRTL NGO. 5 vnso sc once scws sivsicccces oe Printing. 
Janesville, Wis. 
Janesville Batting Mills....... (ae A. ere Cotton Batting. 
Wisconsin Carriage Co........ R. E. Wisner, S. & T. Vehicles. 
Kansas City, Mo. 
Bailey Reynolds Gas Fixture ae 
[ah USGh beet abeeb dehew eased 3ert L. Robinson....Gax Fixtures. 
oa Pe” © eee pats: LL. Casey... Insurance. 
Diamond Window Glass C....F. E. Wear......... Glass 
Dodsworth, Sam’l, Book Co...W. F. Dodsworth... .Bookbinding. ; 
K. C. Photo Supply Co....... QO. B. Reeder, Pres.. Photographers’ Supplies. 
Kansas Flour Mills Co......... A. 2: 8B, en... Mill Products. 
Law & Credit Co., The.......S. E. Abrams....... Retail Credit Reports. 
Long, S. A., Furn. Goods Co..S. A. Long......... Furnishing Goods. 
Meyer Jewelry Co............ Vr. TE. Beet... <..0 Jewelry. 
Knoxville, Tenn. 
Appalachian Marble Co....... Thos. j.. Deane..... Marble. 
ee Jos. A. Howard..... Groceries. 
Hackney, H. T., Coal Co...... W. C. Whitaker....Coal. 
International Harvester Co., of 
PIS: icicle wissixesicess bows a ae Machinery. 
Jellico Coal Mining Co........ W. J. Eeverelt....... Coal. 
Southern Appalachian Coal 
CPPOUEOOTS AGOR. ...0000ccee0s ee Sr, re Coal. 
Lincoln, Neb. [FT 
Gooch Milling & Elevator Co..F. E. Roth.......... Flour and Feed. 
Le. CROW, Bek NOs «sxc. o000 Ed. E. Gustin.......Shoes. 
Lincoln Feed & Fuel Co....... W. E. Morley....... Feed. 
Lincoln Paint & Color Co...... A. B. Moore. ..... Paints. 
Lincoln Pure Butter Co.......W. W. Richardson..Butter and Eggs. 
Nebraska Casket Co.......... Homer McAnulty....Caskets. 
Van Sickle Glass & Paint Co..Walter Van Sickle..Paints and Glass. 
LIEU Ph bin ch aur ants cu wi eenatan sree cau 6 oA Plumbing and Heating. 
Louisville, Ky. ' : 
Carpenter & Dudley .......... F.C. Carpenter..... Insurance Agents. 
Kenton Mfg. Company .......S. S. Fitzpatrick....Suits and Skirts. 
Louisville Gas & Electric Co..T. B. Wilson....... Gas and Electricity. 


Madison, Wis. 
French Battery & Carbon Co..A. O. Olman, Asst. 


eee ka oe Elec. Supplies. 
Memphis, Tenn. | * 
Flautt, John O., Carriage Co..John O. Flautt...... Carriages. 
Ford Motor Company........R. P. Jones........Automobiles. 
CSCS. WN. i I BOP so < vc0ca cde Ce MAPRWEB So conc Jewelers. 
Henry Lake Advertising Co..Henry Lake ........: Advertising. 
Jennings Wilson Furn. Co..... A. E. Jennings...... Furniture. 
Ozbourne Auto Supply Co....W. F. Ozborne....... Automobile Supplies. 
Remington Typewriter Co....R. M. Jones........ Typewriters. 


New Orleans, La. 
Cudahy Packing Co. of La, 


SE. cn SEGRE Ns cases eae ae a eee Packers and Packing Hous 
Products. 
Lukons Iron & Steel Co......James W. Porch, 
Ee ERE Iron and Steel. 
IS I RE 5 Ce kee ot 8 Stationery. 


Southern Moline Plow Co....F. S. Patterson, Mgr.Agricultural Implements. 
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New York, N. Y. 






























Barr Bros. Mortimer Weinberg.. 
Brooklyn, N. Y. Liquors. 
Beck, . Ty Be GOs ois hisses Benjamin Lobel ..... Underwear (Ladies’ Muslin). 
Borden & Lovell ........00s- Leander D. Lovell. .Coal. 
ae eS ee ee Oe Se Machinery (Transmission). 
SE PS ean cadccececcee’ F. W. eeee--- eee & Confectioners’ Sup- 
plies. ’ 
Banter Bros. Ge. 66.3600 civaes August Kalb ...... Paper. 
41 Penn. Coal & Coke Corp..... A. G, Edwards...... Coal and Coke. 
{ Penn. Coal & Coke Corp..... Ee. B: Houser....... Coal and Coke. 
StOWANE G SROLEY...n.usceceas | SS ee Cotton Goods. 
Swan, Alden S., & Co........ Dennis E. Bergen...Oils and Greases. 
en ae rrr oe Chairs. 
United Elec. Light & Power 
Sa Ic veep ae F. H. Abeel........Electric Light and Power. 
Newark, N. J. 
Delage: TNC... ccdsacceccese David Ford ........! Men’s Furnishings. 
Norfolk, Va. 
msmeptcone. 7, 2. COs... J.D: se, Sec.Oyster Packers. 
Burke & Gregory Sia Ribasaiea ies Jno. 2. Burke: 50.000: Printing and Binding. 
Farmers Guano Company.....W. = Parker.<.... Fertilizer. 
Goodridge, Dobie & Bell...... Los Te MOTE: yen 3 Insurance. 
Taylor, Geo. W., & Co., Inc...J. Aubrey Butt, Gen. 
BOR ca tcacmesatate Coal, Wood and Ice. 
° Paducah, Ky. 
3aker, Eccles & Co., Inc. E,W. Baker: ....:.. Groceries. 
NN 8. oe rayin.ossiskbinwes Dreyfuss, Weil & Co.Distillery. 
Lity National Bank ....<..:.+.5 J. C. Ditegmack .... <5 Banking. 
Covington Bros. & Co........J. M. Walton....... Groceries. 
Bunas. 1. 5. oon, &-Co..... A, M.. Asheratt...:..... Drugs. 
Friedman, Keiler & Co....... Lawrence Dallam, 
Aree ciiintee Distillery. 
Ea Ma inn ais Sg o's «persia acare's Ga ies AS 555 ate Hardware. 
OID EPOS. DUR CO. 6: é. 5:00 6 _ ouis I’, Kolb, Jr....Drugs. 
Dae-Pos CO. BG. 66 cccicscincs W. Cornelison, 
” Ma. Meter eg. ence Medicines (Proprietary). 
Lavingston, M. & Co.... <<... R. S. Martss...05:.<0% Groceries. 
Michael, M., NG oe: Moore Michael .....Saddlery. 
Paducah Box & Bazket Co...H. S. Wells, Sec. 
ee ORAS eos ck Veneers and Fruit Packages. 
Pagucan iron Co. The:....<. Frederick Speck ....Hardware (Heavy) and Iron. 
Paducah Pottery Co.......... W. H. Riddell ...... Pottery. 
etter, Henry A., Supply Co..H. A. Peter........ Mill Supplies. 
See, h. S8., Oe SOME. 6 655s ce: C. F. Rieke..........Dry Goods. 
Wew, 34... & SONS. cea ceces G. M. OchIschlaeger, 
MRE, ©, Moe stata odo ara Liquors. 
Philadelphia, Pa. 
merscan: Tee. Co. .. asics avcsied S. Howard Lewis....Ice and Coal. 
APOCCO BEANS, UNE os. cessiecec Milton T. Rosenheim.Dress and Upholstery Goods. 
ovell Belting Co. 62.60 csicee Ww: BB COpeR.. Wn. <% Leather Belting. 
breed Peeater Co. .0scs cccesel \. H. Pearson, Pres. Heaters. 
laines Leather Goods Co....Stanley K. Haines...Pocket Books and Fine 
Leather Goods. 
anney, B. S., Jr.. & Co......Purton G. Moore, 
PONG. ovis Seer es ». Groceries. 
elke, John F., Co........... H. E. Meissner...... Oleomargarine. 
POPRONS OE SAPO. osc ncoseneea os J. Marion Parsons...Butter, Eggs and Poultry. 
bpruance, Gilbert, Co., The...Gilbert Spruance ....Varnish and Shellac. 
“ptandard Elec. Supply Co....John A. Parsons..... Electrical Supplies. 
ero, ©... @ Son Ce... 666.5 Pratl E. Setros.«..-. Hosiery. 
_ Pittsburgh, Pa. 
mecwet: . Si & Ca. i.c..cecc Omar S. Decker..... Iron and Steel. 
Cee Me Be oo ec owkecaa 104 Wood St... <.s: Stoves and Refrigerators. 
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Ellis Adding Typewriter Co..J. Edward Cosby.. 


OKVRe  EIOPVAE 220000005 J 

Saceon: Bite CO. oss ccce sess J. A. Simonton 
McLean, W. B., Mfg. Co 
Pennsylvania Rubber Co......C. G. Morrill 


Rosenfield, S. D., & Co.......S. Rosenfield 

Walton, William L. ......... Wm. L. Walton 

Wayne Brass Foundry Co....W. J. Davis 
Portland, Ore. 


Central Door & Lumber Co...M. Friedenrich 

Columbia River Milling Co..F. Alexander 

Portland Furniture Mfg. Co..Fred Jennings 
Richmond, Va. 


Alley, E. C., Inc 
Harrison, W. H., Go......... E. 


Petersburg, Vz 
Bell 
Petersburg, Va. 


Ripon, Wis. 


Barlow & Seelig Mfg. Co....J. G. Seelig, Sec... 
Rochester, N. Y. 


Gilbert, E. T., Mfg. Co Wm. R. Lee 

Honeoye Falls Furn. Mfg. Co.Jno. D. Martin 

Wolff, L., Mfg. Co 
St. Louis, Mo. 

Apte Cigar Co a. 

Branch Saw Co 


Continental Supply Co 
Dodge Mfg. C : 
Frank, Jacob. Merc. Co.......Jacob Frank 


& Gasoline 


Gibbs-Brown Oil 


ES ihe eon 
Hulford..... 
OS 


Monroe, Chas. M. Staty. Co..J. A. 
Rossi, S. D., Grocery Co fae i 


John N. McLean... 


..Adding Typewriters and Add- 


ing Machines. 


.Store Fixtures. 


Rubber Tires and Mechanica 

Goods, Jeanette, Pa. 
Brokers (Merchandise). 
Broker (Merchandise). 
Foundry. 


Lumber. 
Flour Mill. 
Furniture. 


Confectionery. 


Agricultural Implements and 


Machinery. 


.. Hardware. 


Furniture. Honeoyg Falls, N. Y 


Chos. W. Richardson.Plumbing Supplies. 


Hosiery, Yarns and Knit 
Underwear. 


.. Packing. 
.. Stationery. 
.. Groceries. 


peoenes, J. S., met. GOs. sss0cs H. R. Ohlsen, Treas. Harness and Saddlery. 
San Francisco, Cal. 


TS Lucius H. 


Dettner Printing Press....... E. H. Dettner 
Disston, Henry, & Sons, Inc..W. B. Terrell 
Foster, S’ & Co Harvey Bell 
Goslinsky, E., & Co..........S. Goslinsky 
Graton & Knight Mfg. Co....E. E. Bosworth 
CMR 2s Noe psd pr enlne sab. J. M. Gruhn 
National Brewing Co aa: 2 Ne. 5. 
Norton Tanning Co., ....-C. N. Jamison 
Pacific Tool & Supply Co... 
Producers Hay Co Thos. Murphy ... 
Rosenthal, Maurice ..........: A. Meyer 
Seamless Rubber Co. of N. Y. Jos. L. Brundage. 
Sherwood & Sherwood us 5 
Standard Oil Co 
Tay, George H., Co aa 
Wellington, B. F 
Wentworth & Boyce, Inc 
West 


Warner 


Co C. E. Thompson... 
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Allen.. 
Crandley Rubber & Supply Co.H. A. Schulz...... 


..Chas. Stallman .... 


89 Battery St...... 
F. W. Wentworth.. 


..Flour, Grain and Beans. 
..Rubber Goods. 


Printing. 


Cigars and Tobacco. 
Belting. 
Furnishing Goods. 


.. Liquors. 


Tanners. 


.. Machinists’ Supplies. 
..Hay and Grain. 


Dry Goods. 


..Rubber Goods. 


Groceries 
Oil. 
Plumbers’ Supplies. 


.. Corsets. 


.Office Equipment. 


..Elec. Machinery. 





Savannah, Ga. 
Seaport Grocery Co . W. sto Groceries. 


Somerville, N. J. 
Cott-a-Lap Company, The.....F. Halper Floor Coverings. 


Syracuse, N. Y. 


Art Press Co., W. J. Irvine Printing and Binding. 
Bomneur Co. TRC. .co00. sso. Leon L. Beckwith....Barbers’ Supplies. 
Chamberlin, W. H. H Gardiner J. Cham- 

berlain . .......... Stationery. 
Drake Commercial School....Wm. E. Business College. 
Syracuse Saddlery Co Patrick Walsh Hardware (Saddlery). 


Tacoma, Wash. 


iia W. H., & Son....J. Fred Kenworthy..Flour and Feed. 
Morris & Company Ds eRnarene J. W. Davison, Mgr. Packers and Packing House 
Products. 


Wellsville, N. Y. 


National Aluminum Works. .Clarence H. Potter..Aluminum Goods. 


Wichita, Kan. 


ann, S. D., Shoe te 


D. McNaghten....Shoes. 


Worcester, Mass. 


Blake, Geo. F., & Co . E. Bigelow Tron and Steel. 
Bradstreet Company W. D. Chenery, Supt. Mercantile Agency. 
Central Supply Co fra. B See... <..60:3 Steam and Gas Supplies. 
Colwell Lead Co . A. Garrard Plumbers’ Supplies. 
SS, er PR A Ross aie o's <ce.s v's C. A. Cross, 

Fitchburg, Mass. Groceries. 
Dun, R. G., & Co O. Clayton Ausley, 


Oe ee Mercantile Agency. 

Eastern Bridge & Structural 

Co. -M. Richardson. .Structural Steel. 
Graton & Knight Mfg. Co....J. ‘Emery Hewey.....Counters (Belting and Shoe). 
morsen Sorme Co.. ...6..05< Chas. H. Keenan....Wire Springs. 
Osgood Bradley Car Co...... John E. Bradley....Car Building. 
Riverside Mills .............. S. B. Roy Card Grinders. 
pen, Thomes, Co. ........< Frank Foye Screws. 


re oO. 
Deibel, C.. & Son ‘. J. Deibel Insurance (Life). 


Secretaries of local associations and individual members should 
make reservations as early as possible for the Rochester convention 
of June 23 to 26. The Hotel Committee has decided to assign mem- 
bers who are accompanied by ladies to two of the leading hotels, the 
Seneca, or headquarters hotel, and the Rochester, so that all the ladies 
of the convention will be in but two hotels instead of being scattered 
about in the various hotels. This arrangement will mean much for 
their convenience and the convenience of the Rochester ladies’ com- 
mittee, and besides, will bring representatives from various centers 
into closer touch with headquarters. Applications for reservations 
must be made through the chairman of the Hotel Committee, Edward 
Weter, of the Yawman & Erbe Mfg. Co., Rochester. 
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PRESIDENT SALISBURY’S NEW YEAR'S 
MESSAGE 


> Pct: ITH the New Year comes our determination to do 
uk better than we have ever done before ; not only i in 
“ affairs personal, but in affairs of trust, in affairs of 


wx xD) benevolence, in affairs co-operative. 







In affairs co-operative, credit grantors are partic- 
ularly interested in the Credit Men’s Association. In making our 
New Year's resolutions—and we must all make them in order to 
prepare ourselves for the bigger things we hope to gain—may | be 
privileged to ask you to consider, to the extent that such considera- 
tion is deserved, the duties you owe to your Association of Credit 
Men, the privileges it affords you, and the many advantages you have 
already received from your membership; and to make an earnest 
and sincere promise that you will give more of your time to the up- 
building of your association, the strengthening of its purposes, the 
enlargement of its field of activity and the observance of its ethical 
standard. 


Our Committee on Commercial Ethics in its last report said: 
“Our best efforts as an association are to be exerted to win business 
men to a loyalty of higher ideals of their business relationships.” 


Let us all carry through the coming year the thought that we 
are building for the future, and that we must build so well that our 
structure shall stand the test of time. We must so develop and 
improve our association that those who succeed us will respect the 
memory of those who have set their mark upon it. 


May the coming year be one of prosperity to you all; may the 
bands of our association be so woven and interwoven that they will 
draw us closer together than we have ever been drawn before ; may 
each of us realize more fully the real intent and purposes of our great 
National Association, and believing in its purposes endeavor to give 
it a character so broad that it will cover and protect to the fullest 
extent possible every commercial and financial institution in which 
credit is a factor. 
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EDITORIAL 


The best thing about golf is that the player goes into competition 
with himself. It is not so much a question of beating your opponent as 
of beating Colonel Bogey, who is supposed to play each hole in perfect 
form. Colonel Bogey gives an ideal for every golf player, and no matter 
how badly you beat your opponent, that is nothing if you fall far short 
of Colonel Bogey’s score. Every man, no matter what his vocation, and 
every concern, no matter its line, should have in mind his or its own 
Colonel Bogey. Competition with the man who is alongside of you or 
the concern across the street, is not half as helpful, stimulating and 
profitable as competition with yourself or the ideal man or concern work- 
ing in perfect form. We are more than likely to fail when we go about 
our business with our competitor in mind with the idea that we must beat 
him, but we shall never fail if our struggle is always to work up to Colonel 
Bogey’s score. This is a BULLETIN message for the New Year for every 
member of the Association and every concern with this great organiza- 
tion, not competition with the other man or concern, but competition 
with ourselves, always daily endeavoring to make ourselves a little more 
efficient till Colonel Bogey is reached and perhaps beaten. 

x x * * * *k ** x 


If one wanted to accomplish anything big, lasting and substantial 
which must be fought for, he would not be apt to think of a duel as the 
best way to go about it. Now there is too much of an inclination to 
let the man who feels strongly about it, fight a duel with the commercial 
crook, but this form of duel is about as effective in overcoming the 
monster commercial fraud, as the duel has always been in settling any- 
thing but petty personal spites. Battle is better, of course, but the idea 
conveyed by battle is an isolated attack, a skirmish which puts the enemy 
on its guard, and perhaps picks off a few men. Some of our local asso- 
ciations, through their local prosecution funds, have been doing some 
very interesting and pretty battle work, and their sharp-shooters have 
laid low some leaders in the army of fraudulent credit seekers. As a 
result of these battles, some sections have been, for a time, cleared of 
some desperate offenders; yet all of us know that neither duel nor battle 
presents the right method of overcoming the common enemy of sound 
credits, the army which is determined upon the despoiling of business 
houses through fraudulent means. We know that the methods of modern 
warfare must be adopted, warfare that is backed up by resources which 
the enemy will recognize as giving the means of carrying on persistent 
and consistent battle work. They are not afraid of isolated skirmishes. 
If things become too warm for them in one place, it is not as if they 
had roots in any particular soil, they can easily move on to another place. 
The time has come when credit grantors should have graduated from the 
idea of attacking commercial fraud by duel or battle. We must fight 
with the dignity of strongly sustained and supported warfare, and if our 
army keeps eternally vigilant no one will question that victory will come. 
Let every member of the Association realize, however, this great 
desire of the self-respecting business men of the country cannot be 
brought about except through co-operation, every man taking hold, 
none holding back, each helping supply the sinews of war. 

* x * * * * * F 


When you are standing out for the strict observance of terms 
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of sale, and your customers tell you, you are alone in your fine exac- 
tions, that everybody else lets them take the discount anywhere from 
ten to twenty days after the discount date, why not now and then 
just run down the statement and see if you are the only concern 
insisting upon your rights, and that a contract be a contract. You 
might be surprised to find how many of your customer’s creditors 
were pounding him for fair treatment just as you have done. A 
western member was constantly being forced to contend against 
what he believed were unfair methods of competition. Competitors 
were reported to be giving sub rosa agreements with customers that 
were demoralizing the trade. Instead of trying to meet these con- 
ditions, he addressed tactful letters to all his competitors on the sub- 
ject of getting together for more orderly and regular business. Most 
of them replied courteously and cordially, some of the competitors 
promising investigation of the complaints of unfair competition with 
the result that our member finally received the information that many 
of the statements made by the retailers regarding extra concessions 
in contracts were untrue, while other cases cited were found to be 
true, but that of which complaint was made was no fault of the credit 
department or home office, but of branch offices and salesmen who 
usurped functions which did not belong to them, making without 
authority their own rules and regulations. In all cases a definite 
promise was made to correct such conditions. This illustrates what 
one man can do when he goes about it in the right fashion. 


* * * * * * 


The BULLETIN wants every member to read a pamphlet just off 
the press in which the adjustment bureaus of the local associations 
are described. These bureaus make the great salvage corps to care 
for creditors’ interests in case of breakdowns in trade, and as such 
are proving themselves highly efficient, especially under the new 
system calling for a special creditors’ committee for each case. 
The theory upon which they are based presents the only sound 
method, for salvage in failure cases is only safe in the hands of a 
creditors’ organization. Does anyone suppose for instance that insur- 
ance companies would be willing to have their salvage corps directed 
by parties absolutely uninterested in protecting the insurance com- 
panies’ interests. The parallelism is exact. Business men too long 
have delegated their salvage matters to those who have absolutely 
no record to meet or standard to reach in protecting their interests. 
The adjustment bureaus fill this great want. Now let 
use them. 

; ok *k aK * * * * * 


everybody 


A. business man for a business man’s job—that is the secret of 
the splendid adjustment worked out by Mr. Black’s friend as told in 
another part of the BuLLtetTin. Let us work this idea harder. Do 
not rush our claims into the hands of those whose interests are 
the reverse of our own. One thing the bankruptcy law decision 
does effectively and that is to prevent preferences, and so there is 
no use in demoralizing a bad situation by rushing your claim in 
ahead of everybody else. Wait a bit and see if in some way an 
adjustment can not be worked out under the thumb of the business 
man of reputation, advised, of course, by a good attorney. 
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Are the provisions of the National Bankruptcy Law in Section 
14 B, for denying an application for discharge in bankruptcy super- 
fluous, that they should be so seldom availed of? The intention of 
the framers of the law in naming certain grounds upon which the 
judge shall deny a bankrupt a discharge was certainly excellent, and 
the grounds of such denial warranted. Surely a bankrupt should be 
denied a discharge who, “with intent to conceal his financial condi- 
tion, destroys, conceals, or fails to keep books of accounts or records 
from which such condition might be ascertained, or obtains money 
or property on credit upon a materially false statement in writing, 
made by him to any person or his representative for the purpose of 
obtaining credit from such person, or at any time subsequent to the 
first day of the four months immediately preceding the filing of the 
petition, transferred, removed, destroyed or concealed, or permitted 
to be removed, destroyed or concealed, any of his property with intent 
to hinder, delay or defraud his creditors, or in involuntary proceed- 
ings has ‘been granted a discharge in bankruptcy within six years, 
or in the course of proceedings in bankruptcy refused to obey any 
lawful order of or to answer any material question approved by the 
court.” It does take time and money on the part of creditors to 
make these provisions active, but would it not pay temporarily to 
expend the money in order to rid the crook of the idea that he is 
licensed, so far as law and the disposition of business men is con- 
cerned, to play fast and loose with the credit system? Is there not 
enough principle among the large run of business men to take a 
decided stand against the bankruptcy crook? We have been trying 
too long to let ourselves down easy by condemning the law. The 
men who know the law best are the least inclined to declare against 
it. They realize that wiping it off the statute books would mean 
demoralization, and the setting back of business progress nearly a 
score of years. Let us get together and make these points of the 
law given us to prevent the fraudulent bankrupt from getting back 
into business, mean what théy are intended to mean. 


Why a Recent Bulk Sales Decision in Nebraska 
is Important 


A recent case involving the Nebraska Bulk Sales Law has special 
interest because it declares a sale consummated without conformity to 
the act; absolutely void, regardless of the existence of fraud in the 
transaction, and allows the stock of goods transferred to be seized by 
execution in the hands of the purchaser. The Nebraska law differs 
from most bulk sales statutes because it declares the bulk sale absolutely 
void unless prescribed procedure is followed. The words used in most 
acts are presumptively void, in which case there must be a trial in order 
to prove that the:sale was actually void, before the creditors have any 
right to seize the stock of goods sold, in payment of their debts. In 
fact, ordinarily, courts have interpreted the word void, standing alone, 
to mean presumptively void, not absolutely void, but in the Nebraska 
case the word void is given its actual meaning, with the result that 
much cumbersome legal procedure is cut out. : 

The decision is that of the Supreme Court of the state on appeal so 
that the Nebraska law has now been definitely interpreted. 
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CENTRAL CHATS 


UR half century old monetary system is 


materially changed by a Banking and Cur- 


rency Law which made its bow at the 
Christmas season. 

Business and banking have paid a heavy toll to 
the merciless demands of an inflexible and unre- 
sponsive money system which choked the channels 
of supply and tightened the purse-strings whilst 
commercial enterprises Were passing out for lack 
of aid. 

The new law was in response to a nation-wide 
demand, and while its provisions have not satisfied 
every student and practical worker, yet its chief 
aim is to elevate commerce and deepen the im- 
portance of business exchanges as expressed in 
commercial paper. It has a direct bearing, there- 
fore, upon business as the fundamental, and bank- 
ing as the machinery, for commercial exchanges, 
and its terms and provisions should be closely 
studied by every banking and business man. 

We urge for it a very thorough and loyal test 
and that our readers, especially the credit men, 
should immediately take up a thoughtful study 
of the law. The National office will be pleased to 


offer any assistance in this direction. 





A NEW YEAR CREED. 


In the coming year, 

And those to follow, 

I shall do my best ; 

Not that my best 

May win the success 
That’s generally counted 


aS SUCCESS, 


But character will have 


had 
The chance to grow in me, 
To broaden my conception 
Of things which are honest 
and clean, 
To quicken me as a living 
unit 
In the fellowship of 
business toilers, 
To control my practices 
By principles and thrift 


To make of me a Man. 


Kf 





























































From Coast to Coast 


Members of the Association who have attended the last two or thre 
conventions and met Mrs. Arthur Parsons of Salt Lake City, will si 
cerely regret to hear of the accident which befell her early in Decembe 
as a result of which an arm was broken. Mr. Parsons writes that th 
break is healing normally and no permanent injury seems to have bee 
suffered. 


Among important changes in the personnel of the Wertheimer 
Swarts Shoe Company of St. Louis, James E. Black, formerly credi 
manager and an active supporter of the work of the St. Louis associa 
tion was elected to the treasurership and becomes a member of the boar¢ 
of directors. At the same time, the capital of the company was in 
creased from $500,000 to $700,000 and the sales force received importan 


additions. 


Again, for the fourth time, the Cincinnati association has honore 
itself by electing Samuel Mayer to the office of president. The electio 
was carried against Mr. Mayer’s emphatic protest. Members felt tha 
they knew the city’s and the association’s needs best and were entitle 
to Mr. Mayer’s continued leadership. After having seen the quiet bu 
strikingly effective way Mr. Mayer handled the great convention of tht 
National Association last June, there can be no doubt of the wisdom o 
his fellow members’ action. 


Charles H. Hoerr, who did notable work last year for the Chicag 
Association of Credit Men, as chairman of its membership committee 
has just been honored by election to the presidency of his company, th 
Home Bank & Trust Company. If Mr. Hoerr is as successful in extend 


in ! 
mot 
tha 









ful! 














































ing and strengthening the work of his bank as he has been that of thq P¢ 
Chicago association, he will certainly have won his laurels as a progressiv¢ to 
business man and banker. The best wishes of his many friends in thq ™ 
Association are with Mr. Hoerr. n¢ 

In the withdrawal of one of its members, Edward O. Rice, the : 
Chicago association gives its sister association at St. Paul an opportunit} 
to gain an unusually active and desirable member. Mr. Rice form 
erly credit manager of the Commercial National Bank, shortly after it 
consolidation with the Continental became Chicago manager of the com 
mercial paper house of Holbrook, Corey & Company, with which con 
cern he was connected till a few months ago, when he accepted the credi 
management of the First National Bank of St. Paul, to be elected it 
vice-president a few weeks ago. 

Oné of the leading members of the Utica Association of Credit Men 
Hugh R. Jones, secretary of the Hurd & Fitzgerald Shoe Company 
is about to withdraw to take charge of the Hugh R. Jones Company 
which has large local real estate interests. During Mr. Jones’ business 
career, extending over twenty-one years in Utica, he has taken the deepest 
interest in the development of the city, and is recognized as a man oj 
unusual judgment and foresight. His fellows in the Utica associatio f 
are hoping that in his new field of work the organization will not ceasé f 
to hold his interest. h 

On December 26th one of the members of the National Associatiog * 
of Credit Men of longest standing, H. M. Oberndorfer of David Adler & , 
Sons Clothing Company, was recipient of many congratulations upo I 
his forty years’ service in that company. Mr. Oberndorfer is seventy 1 
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years of age, but is daily at his desk giving his company the best that is 
in him just as he set out to do forty years ago. Mr. Oberndorfer’s 
ing motto for many years has been, “Be True to Your Mission.” He declared 
that his success had been won because, as a young man, he looked rather 
to what the future had in store than upon his immediate salary, and 
no matter what allurements there might be from outside he stuck faith- 
fully to his concern because he felt it presented an expanding future. 


Members of the Association, not only in New York, but in all 
ij parts of the country who have the privilege of knowing Richard P. 
Messiter of Minot, Hooper & Company, truly one of the “Old Guard” 
of the National Association, will be glad to hear that he is steadily 
recovering from a sudden illness which befell him just before Christmas. 
It may be some time before Mr. Messiter is able to take up his usual 
duties, but his fellows in the dry goods district of New York are hoping 
to see him promptly back in harness again, for in Mr. Messiter they rec- 
ognize that they have one of their best advisers. Mr. Messiter exem- 
plifies, in a peculiar sense, the spirit of the Association in his readiness 
to exchange credit information and to co-operate in all that looks to 
better credit conditions. Men of Mr. Messiter’s character are missed in 
} the direction of the daily affairs of their districts, even though they be 
detained but a few weeks. 


Secretary Tregoe’s message to the Hon. Carter Glass upon the sign- 
ing of the banking and currency bill will, it is quite certain, receive the 
endorsement of every member of the Association for, though it may not 
4 be generally known, Carter Glass, in his fight for a new banking and 

currency system for this country, had to stand up courageously and 
4 persistently against a flood of wild-cat theories of finance which legisla- 


iva tors from all over the country were endeavoring to introduce into his 


4 measure. It was largely his personality and grasp upon the economic 
needs of the country that made possible the framing of a measure which 
all concede to be at least eighty or ninety per cent. sound in its provisions. 

1 The message is as follows :— 


“We congratulate you sincerely upon the conclusion of what 
has proved one of the nation’s most distinctive and important legis- 
lative tasks. We have admired your patience, patriotism and obvious 
intention to give to the nation a Banking and Currency Law that 
would conserve general interests. While the measure enacted does 
not meet our views entirely, yet we shall give it a very loyal test 
and endeavor to induce such an attitude upon the part of our exten- 
sive membership. You are entitled to and may you enjoy a Christ- 
mas season of contentment and great happiness. 

J. H. TRecoe, 
Sec’y-Treas. National Association of Credit Men.” 


Information is wanted as to the whereabouts of J. Sall, who 
formerly had a store at Mt. Carroll, Ill., previously a peddler working 
J from Shannon. At the time of opening the store at Mt. Carroll he 

had on deposit at a local bank $700, claimed a worth of $2,500, and 
was able to secure a credit rating with one of the agencies. After 
securing a considerable quantity of goods on credit he disappeared. 

Information also is wanted regarding the whereabouts of Phil 
Brown, temporarily in business at Davis, Ill, who is said to have 
left suddenly, taking with him the bulk of his best stock. 
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Association Activities 


The Pittsburgh association’s work for new membership, under 
its competition plan, has started off with great success. At the meet- 
ing of the association held in the first week of December, twelve 
applications were presented. The credit exchange bureau also con- 
tinues to gain strength, scarcely any week passing without a gain 
of one or two additional members. 

The Rochester Association of Credit Men is planning a bureau for 
the exchange of credit information. Ira D. Kingsbury, director of the 
National Association from Rochester has been investigating exchange 
bureaus as conducted by local associations in all sections of the country, 
and is fully convinced that Rochester should not be without this im- 
portant department. 


The Wichita association at a recent meeting, appointed a committee 
to formulate a working plan for an adjustment bureau. The com- 
mittee is endeavoring to determine upon a suitable manager to handle 
this branch of the work, and with this problem met, will no doubt be 
able to offer local and national members excellent adjustment services 
for the Wichita trade district. 

The officers of the Columbia, (S. C.) association, desirous of 
having their members get the inspiration of intimate touch with a local 
association which is doing something every minute, has asked the Pitts- 
burgh association to send to each of its members the Pittsburgh weekly 
bulletin. They feel that if the Columbia members get a glimpse of the 
great possibilities of association work, it will be easy to arouse them to 
more earnest efforts. 

The October, 1913, BULLETIN gave an account of the conviction 
of one Daniel Fuhrman for concealing assets from his trustee. Fuhr- 
man was sentenced to fourteen months in the federal prison, and it 
is now believed likely that his wife and a brother-in-law will be con- 
victed on the grounds of perjury. J. P. Power, of the Seattle associa- 
tion adjustment bureau, acted as receiver and trustee in this case. 
A large amount of credit is due Leopold M. Stern, of the Seattle 
bar, for marshalling the evidence which resulted in this conviction. 

With a view to giving committees greater continuity and effective- 
ness, the Portland Association of Credit Men is planning to have the 
work of its various committees carried on, so far as possible, from the 
association’s office. The plan is to have all matters pertaining to each 
committee in one place, accessible to all committee members. Portland 
members are striving to develop cooperation and team work to the 
highest pitch and it is felt that this plan will help materially to that end. 


Through the courtesy of Julius Henry Cohen, Esq., of the New 
York bar, the National Association of Credit Men is able to present “A 
Proposed Model Commercial Arbitration Law.” As Mr. Gohen states 
in his introduction to the proposed law, it will doubtless require much 
criticism and emendation before it gets into anything like final shape, 
but that both criticism and emendation will be gratefully received by 
the draftsman. A copy of this proposed law will be sent to any member 
on request. 


In reviewing the condition of collections in its district, the New 
Orleans association, while looking for more than the normal failures 
in January and February, found a source of encouragement in that fraud 
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seems to have been reduced to a very small figure, and is found only 
where it should have been expected by the credit grantor when he 
checked out his goods. The Association is taking considerable pride in 
this condition because it comes as a result of a determination to clean 
up fraud conditions in Louisiana and indicates what can be done when 
cooperation has been brought about. 


Chairman A, J. Gaehr of the Committee on Credit Education and 
Management of the National Association, is planning to have a model 
course on credits conducted by the Cleveland Association of Credit Men, 
with an opening address on January 6th. At a recent meeting of his 
committee, at which was present Prof. C. C. Arbuthnot of the Western 
Reserve University, it was decided that there should be six lectures and 
quizzes based upon Driscol’s “Business Economics,” to be followed by 
ten addresses pertaining to general subjects of credits. Running parallel 
thereto on the second evening of each week the class will break into two 
parts, one to give attention to wholesale and manufacturing credits and 
the other to retail credits. 


The New Orleans association in reviewing the work during the 
past year has found many indications of advance. It has been necessary 
for the association to increase its office space so that it now occupies 
over two thousand square feet, further to increase the number of em- 
ployees to thirty-one; the membership has been built up to three hundred, 
and every bureau is well organized, the latest development being a 
traveling adjustment service which is being generally appreciated. In 
order to get in line for the development of the zone system of interchange 
of information the New Orleans bureau is writing general reports in 
its city, and on January lst began the exchange of information with 
members in Atlanta, Memphis and St. Louis. 


The quick, snappy, skillful work of the adjustment bureau of the 
Utah association is brought out in the case of an assignment made to it 
during March last, the business having assets of a little over $25,000, 
and debts close to $32,000. The bureau sold the assets for $20,000 or 
80 cents on the dollar, paying $6,000 in cash at once, the balance in 
monthly installments secured by good endorsement. The remaining $14,- 
000 has now been paid and creditors received a little over 60 per cent. 
Liquidation of this estate was accomplished on an expense account of 
$77.60. There is no one who would dare estimate an administration in 
bankruptcy of such an estate at less than ten times that amount, with 
delays running into at least a year. Friendly adjustment clearly means 
money in the pockets of the creditors. 


It is beginning to be felt by credit men in some of the coast 
cities that it is time to make extraditable the offenses which fall under 
the general group of commercial frauds. The necessity of this was 
brought out especially in New Orleans recently in the case of Frank 
Favara who, by hard work, succeeded in establishing after coming to 
this country a good credit but, after building it up to something like 
$20,000, he suddenly took passage for his old home in Italy, getting 
away with all the wealth he had accumulated and the proceeds of 
the sale of most of the $20,000 stock he had but recently acquired 
and against which he had paid little or nothing. Such a case is 
becoming too old a story for the New Orleans association and it is 
felt that we have been without remedy in such cases long enough. 
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Of the many special phases of work undertaken by the National 
Association of Credit Men, none seem to have met a readier response 
than that looking to the elimination of the abuse of sales terms. Not only 
have individuals, but organizations, endorsed the Association’s work in 
this particular. For instance, at the eighteenth annual meeting of the 
Electrical Credit Association of Chicago, held November 14th last, the 
following resolution was passed :— 


“Resolved, That it is the sense of the members represented at 
the Eighteenth Annual Meeting of the Electrical Credit Association 
of Chicago that they are in full sympathy and accord with the move- 
ment encouraged by the National Association of Credit Men, looking 
toward the elimination of the abuses in taking cash discounts, and 
favoring their eventual elimination.”, 


Minneapolis, which a few years ago had one of the most unenviable 
fire records, has, through a campaign of fire prevention and systematic 
inspection by the fire department, in which the public has given hearty 
cooperation, reduced its per capita fire loss, which was $6. 59 in 1910, 
$6.72 in 1911, $3.50 in 1912, to $1.75 in 1913. The chief of the city’s 
fire department gives special credit for this result to the inspection work 
by uniformed firemen. The city has been districted and thirty-eight men 
are inspecting buildings every day, with the result that the attention of 
property owners is called to dangers in their structures and firemen made 
acquainted with local conditions. Then they become more efficient in 
fighting fires and the educational standard of the department is raised 
because for every day’s inspection there are reports and charts turned 
into the department. The public and property owners also are showing 
a splendid spirit by adopting modern appliances which minimize the 
dangers of conflagration. 


By quick action the adjustment bureau of the Pittsburgh association, 
in conjunction with the prosecution bureau, forestalled a scheme to 
defraud creditors. The case was that of Frank Tantillo of Meadville, 
Pa. The bureau had its attention called on a Saturday to the fact that 
Tantillo’s stock was to be sold under the hammer at 10 o’clock the 
following Monday morning. Promptly the bureau arranged for a peti- 
tion in bankruptcy and had a receiver appointed from the adjustment 
bureau. The sale was stopped, and on taking charge and making exami- 
nation, it was discovered that large quantities of goods had been taken 
to a neighboring store, apparently fraudulently. An order of court was 
secured directing the marshal to seize the property. Bail was offered 
for the property to the sum of $3,000, but this was refused, and the court 
refused to modify the order. The debtor than came forward with $1,600 
in cash, nearly twice what the goods remaining in the store sold for, 
which materially increased the dividends to the creditors. The adjust- 
ment bureau is not yet through with the case, expecting to secure further 
concealed assets. One of the most satisfactory elements in the work 
was the moral and material assistance given the bureau by some of the 
larger creditors, including such concerns as Stewart Bros. & Co., Selz- 
Schwab Co., Weinman Bros. and H. Childs & Co. 


MEMBERS OF THE ASSOCIATION WHO HAVE HAD EX- 
PERIENCE WITH S. KALEEL & BROS., GOLDSBORO, N. C., 
ARE ASKED TO COMMUNICATE WITH THE NATIONAL 
OFFICE. 
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Notes—General 


A good New Year’s resolution offered by the Pittsburgh associa- 
tion is, “To Grant Proper Credit to Others, To Become a Credit to 
Yourself, To Attend Credit Men’s Meetings to the End of the Year.” 


The Newark association is taking no little satisfaction in the exten- 
sion of the city’s fire limits, an ordinance having been passed greatly 
extending the zone in which only brick or stone or steel structures can 
be erected. 

The Utah Association of Credit Men asks members to note that 
there has been a change in its secretaryship, Joseph Johnson, of the 
Morrison-Merrill Lumber Company of Salt Lake City, succeeding 
P. L. Doran, of the Symms-Utah Grocery Company. 

Members of the National Association of Credit Men who have 
had dealings with the Sprague Mercantile Agency, of Chicago; Con- 
solidated Adjustment Co., of Chicago; Whitney Law Corporation, 
of New Bedford, Mass.; Mercantile Reporting Co., Newark, N. J.; 
National Collection Agency, of Washington, D. C.; National Credit 
Exchange, Baltimore, Md.; Pinkerton & Company’s U. S. Detective 
Agency; International Adjustment Co., Kansas City, Mo.; Credit 
Guide and Guarantee Co., are requested to report the results of the 
same to the National office. 


Important changes in rates and sizes in the parcel post system 
became effective the first of the year, in that the weight limit for the first 
and second zones is increased from twenty to fifty pounds, and for the 
remaining zones from eleven to twenty pounds. On March 16th there 
goes into effect a ruling with reference to books being admitted to 
parcels post. This ruling provides that books weighing more than eight 
ounces can be forwarded by parcels post, the zone parcel post rates to 
apply. The rate of postage on books weighing eight ounces or less 
is to be one cent for each two ounces or fraction. 

There has just gone into effect in Maine a law, passed by the last 
legislature, aimed to protect its citizens against bogus securities. The 
new law is based on the blue sky law of Kansas. Although it is im- 
possible to get any accurate idea of the amount of money lost through 
bogus securities, it is known that annually there is taken from savings 
banks and other reputable depositaries and places of investment, large 
sums of money for reinvestment in bonds and stocks of no value. The 
smaller towns and villages seem more liable to attack than the larger 
cities for the reason, it is presumed, that information is more easily 
disseminated in the larger cities. 


It is a safe rule never to turn accounts over to a collection agency 
which demands cash in advance of the performance of its .services, 
and also a safe rule to make no form of contract and turn none of 
your accounts over to an agency for collection without a careful 
investigation. Let the National Association files help in this investi- 
gation. 


Members of the Association who have had dealings with the 
International Adjusting Company of Kansas City, Mo., are requested 
to communicate with the National office, 41 Park Row, New York. 
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Notes on’Credit Granting 


It seems incredible that a mercantile agency can be so unethical as 
to lay before a party a report upon the experience a creditor has had 
with him. The excuse that this was done by a callow representative 
who had not learned the rules of the game is no excuse. No self- 
respecting agency has the right to send out a man so untrained in the 
rudiments of his work that he may at any moment say or do that which 
will destroy a relationship which it has taken time and money to establish. 

Bailey Bros. Inc. of Winston-Salem, N. C., have had the courtesy 
to call the attention of the Association to a method which has proved 
effective in making concerns live up to their terms of sale. At the foot 
of their invoices the following is printed with a hand directing attention 
to 1t:— 

“This is not subject to discount after 
It is said that this little item has saved the concern a vast amount of 
annoyance in the deduction of unwarranted discounts. 


What Secretary Watson of the Columbus Association of Credit Men 
calls a sermon on the advantages of the sales in bulk law appeared in a 
recent issue of a Columbus journal. It was to the effect that a receiver 
had been appointed for the Globe Merchandise Exchange Company on 
the application of its vice-president and general manager who represented 
that the bulk sales law, passed recently by the Ohio legislature, made its 
business impracticable. One of the principle purposes of the concern 
was to relieve merchants, who wished to make a quick sale of a part or 
the whole of their merchandise. It is better for the health of the general 


business community that a concern encouraging this sort of thing be | 
eliminated. 


We believe it is a sign that the tendency is in the right direction 
when a judge of the United States District Court severely criticises a 
referee in bankruptcy for leaving his bench during the examination of 
witnesses, permitting the examination of the bankrupt to proceed without 
him. This is what happened in Judge Rellstab’s court in Jersey City 
last month. The judge when he discovered in the complaint before 
him that the referee who was absent from his place had served a witness 
in contempt for refusing to answer questions and being insolent, said, 
“It is the habit of referees to leave the bench during the taking of testi- 
mony, the practice is prevalent and must be stopped. The referee has 
no right to leave the bench. If he has too many things to attend to I 
will appoint more referees.” 


A member of the Association who has seen several cases of mer- 
chants having a total fire loss receiving their insurance money and making 
preferential payments before some of the creditors even had a knowledge 
of the fire, asks if it would not be feasible to secure legislation which 
would require notice to creditors so that they would have better pro- 
tection before the insurance money is paid to the insured. Must creditors, 
he asks, continue to depend upon getting redress through bank- 
ruptcy proceedings, or resort possibly to remedy by attachment? Attor- 
ney for the Association replies that any proceeding to compel an insurance 
company to notify a debtor’s creditors and hold back the payment for 
a loss for a certain time in order to allow claims to be filed against it, 
would be such a cumbersome proceeding that any attempt to bring it 
about through legislation would be fought to the utmost as well by the 
insurance companies as debtors. 


— 
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A member of the New York association had reason to congratulate 
himself recently upon learning of a certain failure in Norfolk, in which 
he fortunately had not become a party of interest simply because upon 
receiving an order in October he had stood out emphatically for a state- 
ment as a prerequisite to making shipment. If he had not done this he 
would have been caught in the breaking up of the concern, The answer 
he received to his demand for a statement is interesting, indicating that 
retailers are wide-awake to the existence of credit men’ associations and 
are troubled about them when they are tempted to speak an untruth or 
practise deception. The letter reads as follows: 


“Your letter of October 14th received and I want to say that I 
have just returned from New York and have on hand all the dresses 
we need, In this connection I want to say that with all due respect 
to the New York Credit Men’s Association, of which you are mem- 
bers, ninety-five per cent. of the merchandise we purchase now is 
from the same people as when we first started. Tell your Mr——— 


that we appreciated his courtesies while here and are sorry he had 
to take so much of his time to no avail.” 


A Fascinating Description of Canada and Its Resources 


The story of Canadian developments in mining, agriculture, manu- 
facture, lumbering, fishing, transportation, banking, etc., as sketched in 
record and statistics by A. G. Robinson, commercial agent of the United 
States Department of Commerce, is inspiring of the virility of man and 
of the lavishness of nature’s provisions for him. 

In the last decade Canada’s resources have became more generally 
recognized, with the result that the population, especially in the prairie 
regions of Manitoba, Saskatchewan and Alberta has ascended by leaps 
and bounds, and yet the increase but represents the beginnings of possi- 
bilities of development now that railroads are opening up to home builders 
vast areas of virgin forest aid field. 

That friendly relationship which, for the most part, has ever existed 
between the United States and Canada, has been strengthened in the 
last decade by reason of the invasion of the western provinces by a host 
of United States farmers, representatives of enterprise and good citizen- 
ship. This country wants Canada to go forward in its development, for 
with its growth Canada is to become a larger and larger market for 
our goods, for in her rapid expansion the country needs supplies of 
manufactured goods far in excess of its ability to produce, and the 
United States is the place naturally to which Canada will look for these 
supplies. 

From the credit man’s standpoint, Canada’s development is particu- 
larly interesting because its new people are coming from those parts of 
the world where the credit system of doing business is understood. Its 
leaders in manufacture, trade and banking are drawn from Scotland, 
England, Wales and the United States, where they have been nurtured 
in the credit system. Canada’s immigration is not, to any considerable 
extent, made up of people from lands where credit is undeveloped. 

Send to the Department of Commerce, Bureau of Foreign and 
Domestic Commerce, for special agent’s series No. 76 on the “Commerce 
and Industries of Canada and New Foundland.” 
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An Unsafe Situation in Fire Insurance Protection in 
Texas 


There is a situation in the field of fire insurance in Texas which 
is calling out the best that there is in the Credit Men’s Associations 
of Texas, to counteract and overcome. 

The Texas legislature of 1913 enacted a law relating to inter or 
reciprocal insurance companies, under which an agent may secure 
a license from the commissioner of insurance and banking to do a busi- 
ness under a certain title, merely upon presenting the form of policy he 
intends to use and proposed business address. The applicant need not}; 
report upon his resources, As a result it is said agents are floating} 
inter-insurance propositions which have no stability, their policies, for 
the most part, embodying unusual terms which long established insurance 
experience has shown to be unsafe. They are in fact, as one credit man 
says, “filled with deadly jokers,’ which the unfortunate layman fails 
to perceive. 

For instance, the policy of one of these institutions provides that 
the expense of adjustment, in case of loss, shall be upon the insured. 
The insured pays the first year’s premium in cash and gives notes for 
five years, it being provided that all shall mature in case of failure to 
pay any one, and the policy of insurance is cancelled upon such failure. 
The policy also is to be cancelled in case of a fire and all unpaid pre- 
miums become due and are to be deducted from the amount of the loss. 

The policy also provides that if the insured wishes to cancel he 
must pay the customary short rate. Now there is no customary short 
rate for a six-year policy, but the so-called attorneys and managers of 
these inter-insurance organizations consider this short rate to be anywhere 
from twenty to forty per cent. of the regular time premium, one instance 
being cited where an insured wishing to cancel after five or six days 
was asked to pay the equivalent of fourteen and one-half months in- 
surance. These organizations are really unincorporated mutuals with no 
adequate reserve, absolutely uncontrolled by law, for the legislatore of 
1913 neglected to make them accountable to the insurance commissioner. 

Further, unusual powers are given to the managers who are prac- 
tically the whole company and as is to be expected, are showing a high 
cost of doing business. These new conditions are said to be attracting 
to Texas insurance men whose antecedents do not induce confidence. 
Most of their work is said to be done among retailers who are most 
likely to be a prey to such operators. 

The officers of the San Antonio association have taken this serious 
situation up with the insurance commissioner on the ground that a great 
injustice i¢ being done to the state and to creditor and debtor alike in 
the existence of such companies. The unfortunate thing, however, is 
that the law gives no control to the insurance commissioner except that 
the agents must be licensed by the commissioner before they can do 
business, but there is some question as to his right to refuse the giving 
of a license when his refusal is based upon lack of financial stability, 
for the law is loosely drawn. 


Meanwhile the commissioner urges the co-operation of the credit 
men’s associations of the state to the end that in the coming term of the 
legislature the law be amended in such way as to put every corporation 
and association writing insurance in Texas under the direct control and 
supervision of the commissioner of insurance. 
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A Case Which Points to the Benefits of a Ready 
Prosecution Fund 


On or about June 1, 1912, five Italian grocery stores were opened 
in the down-town Italian quarter of Pittsburgh. They were as follows: 
Store of J. Villafranca, 43 Washington Street; Baggio Treo, 1238 Penn 
Avenue; Ben Bosco, 1025 Webster Avenue; G. Logovano, 822 Webster 
Avenue, and Frank Logovano, 1306 Penn Avenue. 


The proprietors of these stores would buy goods for cash from the 
different wholesale grocers, meat packers, and others in similar lines of 
business in Pittsburgh, and after becoming acquainted would recommend 
and guarantee each other, so that within a period of two months they 





















































‘C€ had become rated as being worthy of considerable lines of credit. The 
a" Fweek of August 9, 1912, they all bought as heavily as possible, and instead 
ils Jog settling for past-due accounts, promised that accounts would be paid the 
following Monday. On Saturday night all five stores were gutted of 
lat Hheir stock and closed, and the five proprietors, with the exception of 
ed. illafranca, left Allegheny County. Villafranca was arrested before he 
OT bould get away, was held under $5,000 bail, skipped his bail, and is at 
= he present time a fugitive from justice. 
re- While the amount of goods obtained and unpaid for by the five men 
ss. #1 question has never been accurately checked up, it is believed that the 
he Bmount is between $15,000 and $20,000. As soon as Villafranca was 
ort Prrested the matter was placed in the hands of the prosecution bureau of 
of the Pittsburgh Association of Credit Men, and A. C. Bunce, the manager, 
ere fwith the assistance of detectives, worked up the case with great industry, 
ice Bnd was prepared to try Villafranca when his case came up for trial with 
ays Every prospect of conviction. As has been stated before, however, Villa- 
in- Franca skipped his bail. 
no From August, 1912, to November, 1913, nothing was heard as to 
Ol Bny of these men, when the Buffalo Association of Credit Men com- 
ler. Municated with the Pittsburgh association, stating that two or three of 
ac- this gang had been working the same scheme in and around Buffalo, and 
igh fhat two of them under different names were in jail in Buffalo but there 
Ing Bas sufficient evidence to convict but one of them. Pictures of the men 
\c€. vere forwarded by Pittsburgh and the man against whom there was 
lost hot sufficient evidence to convict was recognized as Treo. Mr. Bunce at 
bnce started action and secured an indictment, with the result that with 
OuS Funds furnished by the prosecution bureau, Treo was brought back to 
eat Pittsburgh, tried, the trial occupying a day and a half, found guilty of 
1 fonspiracy to defraud, and sentenced to one year in the workhouse, and, 
' “ n addition, to pay a fine of $500 and the costs of the case. 
7 a Credit for this conviction is due to the local creditors who co-operated 
ing ith.the prosecution bureau, to Mr. Bunce, the manager of the bureau 
lity, Pf the Pittsburgh association, and to S. Leo Ruslander of its counsel as 
lso to the Buffalo Association through whose alertness the gang was 
edit [dentified as the same that had inflicted Pittsburgh merchants. 
the At the outset this case seemed a most hopeless one the men being 
tion ftalians and hard to identify and the evidence being very difficult to work 
and ftp. The result obtained should encourage creditors in following up 


raudulent debtors with more vigor than has been frequently exhibited 
such cases in the past. 


An Interesting Inquiry Regarding Terms of Sale 


At the instance of one of the members of the Association, who 
handles men’s furnishing goods and dry goods wholesale, an inquiry was 
made among several members engaged in allied lines as to the terms 
which were used, especially in handling men’s furnishings. In a letter 
addressed by this concern to the National office the situation with ref- 
erence to terms as it was presumed to be was stated as follows: 


“Among the jobbers of haberdashery there exist two classes, 
viz. those who are selling their goods upon the terms 6 per cent. 10 
days, 60 days extra dating; and on the other hand those who have 
adopted the terms 2 per cent. 10 days, 60 days extra dating. The 
former quote a price for instance of $4.25 per dozen, the latter a 
price of $4.00 per dozen. The price of $4.25 per dozen, after deduc- 
tion of the 6 per cent. 10 day discount, is reduced to about $4.00. 
The price of $4.00 per dozen, after deducting the 2 per cent. 10 day 
discount is reduced to about $3.90 per dozen. 

“The difference in cost per dozen to the merchant is small, but 
it appears to be enough of an object to pass the order to the man 
quoting the 2/10, 60 extra terms, for the reason if the bill is not paid 
at the end of 70 days the discount lost is but 2 per cent. rather than 
6 per cent. as in the other case. 

“We should like to have your experience upon this matter and 
your answer to the following questions: 

1. Do you sell your goods on a 2/10 basis or a 6/10 basis? 

2. Have you ever tried the 2/10 terms? 

3. Which basis did you find the more satisfactory ? 

4. Do you experience difficulty in collecting at their maturity 
bills sold upon the 2/10 day basis? 

5. Have you ever tried selling upon a 2 per cent. 10 day, 30 day 
net basis ?” 


Many replies were received but from them it was quite difficult to 
get any general conclusion for the terms were vafious and the only gen- 
eral statement that could be made was that all of them gave extra dating, 
all but one of them granting sixty days extra dating and that one thirty 
days. There was also a consensus of opinion that the 2-10-60 extra terms 
are much more satisfactory because the buyer is attracted by the lower net 
price which enables him to show a better record than would be the case 
were he to purchase under the higher price necessitated by six per cent. 
terms. 


One of the companies pointed out that while six per cent. terms were 


more satisfactory to the credit department because they brought about 
prompter payments, from the selling point of view the two per cent. dis- 
count was more satisfactory. 

Several replies were emphatic that discounts are altogether unwar- 
ranted anyhow and should be eliminated as soon as an agreement could 
be reached between the jobbers of general merchandise. 

One house said that it had tried 2-10-60 and found that most of 
the bills were paid between the tenth and the twentieth of the month 
and accordingly terms were changed to read 1-20-60 extra. 

Below will be found a summary of the answers, the city’s name 
indicating the location of the reporting house. 
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Buyers prefer. 
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The Federal Reserve Act—An Analysis of its Provisiongrenc 
Article I. 


By the signature of President Wilson on the evening of Tuesday 
December 23d, the Federal Reserve Act became a law and our half cen 
tury old banking and currency system was materially changed. 

The enactment of a new banking and currency law was in respons¢ 
to emphatic and widely expressed convictions on the part of the country’ 
banking and mercantile men; it is as closely and directly related to busi 
ness as to banking, and it is as much the duty of business men ag 
bankers to make a close study and analysis of the law. 

Having in mind the tendency of business men to neglect a study 
of fundamental laws which in the last analysis react upon business, wé 
are going to help them to an acquaintance with the Federal Reserve Act 
as we hope, by presenting serially an analysis of the law with suc 
suggestions and comments as in our judgment will best assist to a 
appreciation of its terms as also how it may properly be availed of. 

The actual establishment of the new system must first be considered§ 
and for that purpose we shall present in this brief sketch those steps 
provided in the law leading up to the organization and actual operatio 
of Federal Reserve Banks. 


This work of organization is entrusted to what is technically des 
ignated in the law as an 


“Organization Committee,” 
composed of 

Secretary of the Treasury, 

Secretary of Agriculture, 

Comptroller of the Currency, 


a majority of whom will be a quorum for the conduct of its affairs. 


This organization committee, as soon as practicable after the passagt 
of the act, shall designate not less than eight, nor more than twelv 
federal reserve cities and federal reserve districts; one federal reservé 
city to be located in each of the federal reserve districts, each of whicl 
is to organize a federal reserve bank. 


The continent of the United States, including Alaska, is to be divideg 
among the number of districts decided upon by the committee, whicl 
districts are to be based so far as possible on the established movemen 


and courses of business and need not necessarily conform with stat 
lines. / 


In determining upon this division expert aid and advice may bé@. 
employed, testimony taken and oaths administered, for the expense o 
which and in carrying out other provisions of the act an appropriatios 
not to exceed $100,000 is made. The determination of the committe 
as to cities and districts shall not be subject to review except by tht 
Federal Reserve Board. ; 

The organization committee shall prescribe regulations whereb 
national banks are required and eligible state banks and trust companie 
authorized to signify in writing their acceptance of the act, its termi 
and provisions. 

After designating federal reserve cities and districts, the organiza 
tion committee shall file a certificate with the Comptroller of the Cur 
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ngrency showing the geographical boundaries of each district and the fed- 
eral reserve city designated for each district. 


The committee shall approve an application blank to be sent by the 
omptroller of the Currency to the national banks of each district and 
vill select the eligible banks and trust companies of each district to which 
his application shall also be sent by the Comptroller. 


Within thirty days from the receipt of this notice each national 

bank will be required to subscribe to the capital stock of the federal 

bank of its district to the extent of six per cent. of its capital and 
burplus : 

One per cent. on call from organization committee, 

One per cent. within thirty days. 

One per cent. within six months, 

Three per cent. upon call from Federal Reserve Board. 

The minimum subscription capital of a federal reserve bank is 
54,000,000, and should the organization committee find the subscriptions 
bf member banks insufficient, then upon conditions and regulations pre- 
scribed by it, additional stock may be offered to the public at par, but no 

ep§ndividual corporation or co-partnership may hold more than $25,000 of 
he stock of any federal reserve bank. 


Should the subscriptions of member banks and of the public prove 
nsufficient, then the organization committee may allot the required 
mount to the United States government at par, the payment for which 
s to be provided for from the funds of the treasury not otherwise 
ppropriated. 

When the required amount, not less than the minimum sum stated 
by the act, has been subscribed, then the organization committee shall 
lesignate five of the subscribing banks to prepare a certificate giving 
ertain information upon organization required by the act, which is to be 
iled with the Comptroller of the Currency. Upon receipt of this certifi- 
ate by the Comptroller, in the. required form, then the federal reserve 
Bank becomes a body corporate and possesses certain powers which will 
be enumerated in our sketch to follow of federal reserve banks. 


This analysis of the act as relates to the peculiar duties of the 
rganization committee and leading up to the organization of the federal 
eserve banks, through which the system becomes operative, will enable 
he reader to form a clear impression of what will be going on within 
e next few weeks and what will devolve upon the treasury and agri- 
ultural departments, a work of deep import and calling for the exercise 
f great care and fair judgment, for many petitions will be received 
rom cities throughout the country that desire to be recognized as federal 
eserve cities. Incidentally there should be much patience exercised 
bward the organization committee in the conduct of its important work. 

The plan should be operated at first with not more than eight fed- 
ral reserve cities. A smaller number was desired by the National As- 
pciation of Credit Men, and in the last analysis the branches of the 

b ederal reserve banks authorized by the act, as will be presented in later 

‘ Mnalysis, should be just as helpful to a mercantile community as a 
ederal reserve bank would prove. The idea of pride or ambition upon 
e part of municipalities should be subordinated to that of our com- 
ercial interests and the location of the cities as they will conform to the 
rifts and courses of trade, 
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Their Attitude Toward the Terms of Sale{Question’ 


In the December BULLETIN were published summaries of co 
munications received from members of the Association upon the ter 
of sale question. 

As one member of the Association, upon receiving his Decembe 
BULLETIN wrote, this review was alone worth the cost of membershi 
for there had been, he said, a great many times when he felt that h 
had been fighting this discount abuse alone (at least his customers woul 
have him think so), but now he knows that there are others assistin 
in educating the retailer to an observance of terms of sale. 

There is no doubt that many will be encouraged to hang on i 
their fight for the observance of sales terms as they read what othe 
are trying to accomplish, and it is for this reason that this subject matte 
is continued in the January number. 

As the McCallum Hosiery Company, of Northampton, Mass., say 
“We are frequently confronted by the statement from our customers tha 
we are the only people who insist upon their paying for their goods unde 
the exact terms and conditions of the original sale.” 

The Baker Underwear Company, of Peekskill, N. Y., congratulat 
the Association upon the effort it is making to have terms mean whe 
they say. The lax manner in which dealers have allowed the trade t 
take excess discount must be stopped as it has become a serious burdet 
and imposition upon manufacturers and dealers alike. 

Hamburger Bros. & Company, Baltimore, declare that they insi 
at all times on the observance of the agreed terms of sale, and wheneve 
a debtor is obliged to ask for extra time, explanation is insisted upo 
If the debtor fails to give such reason, then time drafts for over du 
accounts are made on the debtor, and whenever such darfts are di 
honored without a satisfactory explanation the account is marked unde 
sirable and no further credit is extended. 


The Seymour Manufacturing Company, of Seymour, Conn., stat 
that they have made it a practice for many years to charge custome 
interest on accounts after the expiration of 30 days, which are thei 
terms. Sometimes, they say, customers object, but attention is called t 
the terms under which the goods are sold and generally complain 
subside. 

The Morotock Manufacturing Company, of Danville, Va., retu 
checks continually because of discount or freight deductions, taken afte 
the discount period was over or when goods were sold f. 0. b. factory. A 
a general thing a corrected check is sent. 

The Diehl Manufacturing Company, of Elizabeth, N. J., state tha 
for many years they have endeavored to watch the matter of stealin 
discounts carefully, and collections are made as sharply as possible on th 
basis of terms. 

The George P. Ide Company, of Troy, N. Y., state that for the pag 
eighteen months they have been endeavoring earnestly to get custome 
to take care of their accounts in accordance with terms, and again an 
again checks have been returned where excess discount had been deductet 

The American Pad & Paper Company of Holyoke, Mass., state the 
they strive to hold customers closely to terms, although they meet th 
objection constantly that most any terms a customer wants are to be had 

The Andrews Wire & Iron Works of Rockford, IIl., say that the 
is nothing in business harder to bring about than a strict observance 0 
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terms of sale, the inclination being to take a discount any time the cus- 
tomer sees fit. However, this company takes the attitude that its terms 
of sale are a part of the price of the goods and that customers have as 
. much right to change prices named in the invoice as terms, and demands 
for payment are made on this basis. 

The Delker Bros. Buggy Company of Henderson, Ky,, state that 
they have fought steadily for the observance of sale terms and insist 
that discount shall not be taken after the discount date agreed upon has 
passed. 

The Ohio Garment Company of Springfield, Ohio, has established 
a reputation for demanding that terms of sale be lived up to and the 
Eastern Felt Company of Winchester, Mass., state that it holds its trade 
to terms as given just as it keeps faith with its creditors in the prompt 
payment of accounts. The company declares that it has been successful 
in its insistence that when agreements are once made they be lived up 
to, there being but few exceptions to this rule. 


A Significant Movement for the Encouragement 
of Thrift 


The encouragement of individual thrift in a national way has been 
taken up along broad lines by the American Society for Thrift, which 
has opened headquarters in Chicago (at 1002 Straus Building). The 
chairman of the organization committee is Simon W. Straus, president 
of the banking house of S, W. Straus & Company. 

Overtures have been made by the savings bank section of the 
American Bankers’ Association to co-operate with this thrift movement 
under the “banks and bankers’ section,’ which will be devoted to the 
lines of thrift most directly connected with savings banks and savings. 
The agricultural committee of the American Bankers’ Association also 
has aided the work because-of the phases of agricultural thrift which 
are among the most important before the country. 

Governors of many states have expressed active interest in the 
movement, Governor Clark of Iowa having telegraphed to Chairman 
Straus his keen interest as follows: “Too much cannot be done for the 
promotion of thrift. It ought to be urged upon the young in the home, 
in the school, everywhere. Thrift as a necessity, as a duty, ought to 
be insisted upon for everybody, in every place of public discussion. The 
want of frugality, the unlimited extravagance of the time is a public 
menace, and any movement that will tend to check it deserves the highest 
commendation.” 

The direct relation of thrift to the basis of credits was expressed 
by Chairman Straus in a speech in which he said that thrift is an attitude 
of mind, and that extravagance is the evidence of a loose habit of mind. 
Thrift, he said, is the curbing of one’s desire to one’s capacity. There 
is much in the work of the society and the reason for it, which will be 
important to the work of credit men everywhere. Americans have be- 
come so notoriously prodigal as compared with European nations, largely 
as a result of the fabulous wealth which has been developed during the 
last half century, that it is high time that an awakening to more prudent 
principles be taken up on a systematic and national scale. That is what 
the society is doing. 
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A Detective Bureau 
B. J. FiscHer, L. Loewy & Son, New York, N. Y. 







The growing tendency on the part of irresponsible men, commonly 
called ‘‘crooks,” to exercise their wits to defraud merchants, leads me to 
write a strong plea for the vigorous support of all merchants to the 
Association plan for a prosecution fund. Surely, if we as credit grantors 
are not interested in the raising of funds for this necessity, who then 
can be expected to be interested? 

I believe that it would be an easier matter to raise individual sub- 
scriptions did we contemplate a “detective branch” as an adjunct to our 
legal bureau. The great trouble in getting results to-day lies in the 
establishing of the intent to defraud, and while most every merchant can 
point to a just suspicion, it is a more difficult matter to give definite 
evidence, duly corroborated, which will withstand the test of the courts. 

Few merchants have the time to marshal evidence, nor do they 
know how properly to proceed to secure it. Then again, is the fear of 
damage suits arising from “false arrests,” “slander,” and otherwise. 

It is therefore as important as any interest we have, to create a 
detective bureau for the development and working up of cases that bear 
the obvious earmarks of fraud. “An ounce of prevention is worth a 
pound of cure.” If the “crooks” of this country knew that we main- 
tained a bureau for the detection of fraud, I believe there would be less 
attempts to trifle with merchandise creditors. I refer specifically to those 
who start out with the evident intention of overloading only to redis- 
tribute and re-ship to accomplices. 

As the situation stands to-day, credit men are expected to do their 
own detective work and “hand it on a platter” to counsel. Of course, 
they cannot continually be expected to do this, because the time consumed 
is too great and business in the meantime would suffer their continued 
absence. 

In my opinion, the time has come when we should contemplate this 
new move. It will go further toward the enforcement of honest regu- 
lation in business than a campaign by literature. The same axiom that 
the minority must be subservient to the lawful order of the majority, 
holds in mercantile life as in other spheres. The honest merchant then 
will stand out from the dishonest. 

The BuLteTIn is the place wherein to discuss proposals of interest 
to the credit men, and I propose a frank discussion by our members of 
this subject of a detective force to ferret out commercial criminals and 
assemble the evidence to convict them. 

If this article shall have no effect in evoking the interest of our 
members, let it but serve as a plea for the concentration of forces, to 
work for the betterment of mercantile pursuits in this particular, to the 
end that the dishonest and fraudulent “derelicts” who ply their cunning 
at the expense of the honorable, should be brushed aside by the strong 
arm of public sentiment, which must be created, and a big step in this 
direction is the establishment of a detective bureau. 

In a recent letter to his fellow members President Joseph D. 
Simpson, of the Los Angeles association writes that he believes that 
there is no other city in the country where there is more cohesion 
among credit men and wholesale merchants generally than in Los 
Angeles. There, he says, business men are working together unsel- 
fishly and with practical unanimity of purpose as illustrated by the 
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test made upon them at the time of the practical destruction of the 
orange and lemon crop of southern California when losses of millions 
of dollars fell upon the growers and brought trouble upon the retailers 
who were forced to carry the growers. The showing made by the 
wholesalers of Los Angeles under this state of affairs, he says, speaks 
volumes for the splendid co-operative spirit of the city. 

At the meeting of the executive committee of the Commercial 
Law League, held in December, the president was authorized to tender 
the good offices of the league to the establishment of a better agreement 
between the credit men on the one hand and lawyers forwarding and 
receiving business on the other, and it was further decided to appoint 
a special committee to prepare rules and regulations supplementing 
the code of ethics adopted at the Colorado Springs meeting of the 
law league. 


Supplementary Laws Needed for Prosecution of 
Commercial Fraud 

In an interview given by H. Snowden Marshall, United States Dis- 
trict Attorney for the southern district of New York, he declared that 
a large proportion of the bankruptcies in New York are dishonest with 
perjury rampant, and that state legislation is needed to supplement 
federal statutes and give the authorities further power to deal criminally 
with fraud in business failures. 

Mr. Marshall declared that there is a strikingly large number of 
complaints in bankruptcy received from most respectable sources, that 
the judges in bankruptcy matters had been sending particularly flagrant 
cases to his office and that some of the cases were so bare-faced that it 
would appear that New York bankrupts had the notion that the 
criminal section of the bankruptcy law was not made for enforcement. 
Mr. Marshall said it was his hope and endeavor to correct this demoraliz- 
ing notion and that his department was prosecuting fraudulent bankrupts 
wherever fraud was suspected with the result that a jail sentence had 
been given in every case thus far. 

Juries also, he said, are waking up to the importance of business 
communities dealing severely with bankruptcy fraud, and are making 
effective “Section 29 B” of the bankruptcy law, which provides for 
punishment of a variety of commercial crimes. Mr. Marshall pointed 
out, however, that there is only a limited number of kinds of dishonesty 
which the bankruptcy or state law reaches; for instance, that a man at 
present cannot be reached who goes on accepting credits and goods 
when he knows that either he is going to fail in the near future or is 
taking a desperate chance with new credits to pull through and is actually 
insolvent when he is seeking and taking these new credits. 

Bankers and stock brokers, he pointed out, are not permitted to take 
deposits when they are in an insolvent condition, the law making such 
acceptance of deposits criminal. There should, he said, be a state law 
passed along the same general lines as the law applicable to bankers and 
stock brokers, by which a man in ordinary trade could not seek new 
credits when he knew he was insolvent without laying himself open to 
criminal prosecution. Under the existing law the criminal statute only 
applies when the malefactor has reached the end of his credit which 
leads to bankruptcy and makes a false statement in the actual bankruptcy 
proceedings. 

Mr. Marshall also said that recognizing the fact that fraudulent 


31 







































































































































































bankruptcies are engineered by crooked lawyers, his department is watch- 
ing attorneys’ activities in bankruptcy, and if a strong case is found 
quick action is taken, for the feeling is that the successful criminal 
prosecution of an attorney would have a greater deterrent effect upon 
fraudulent bankruptcies than many prosecutions of bankrupts themselves. 

Mr. Marshall emphasized the point that the most discouraging thing 
in bankruptcy frauds is that creditors are not sufficiently pertinacious 
but get easily discouraged by delays and intimations that they will get 
very little anyhow. The attitude here, he said, is in distinct contrast 
with that in European countries where the swindled creditors go after 
the bankrupt to the last ditch. 

The bankruptcy law was passed, said Mr. Marshall, for humane 
purposes, yet the rascals are getting most of the benefit of the law in- 
tended to relieve honest, unfortunate persons, and this he said is true 
not only of the bankruptcy law but other humane laws such as, pension 
laws, workmen’s compensation acts, which show much fraud, the rogues 
rushing in first to take advantage of the law passed for the good of 
the deserving. 

Commenting upon the effrontery shown by bankrupts, Mr. Marshall 
said that there are most astounding attempts made to try to account for 
the disappearance of assets. One man recently accounted for the vanish- 
ing of $12,000 in the loss through a poker game a few nights previous 
to the giving of his testimony, another that he had, after selling a quan- 
tity of furs and receiving the proceeds, been robbed of his money, another 
that he had formed a corporation and then let the corporation get all 
the assets for which the creditors were seeking. In all three cases he 
said the defendants had been found guilty and were punished. 

Again, he said, the prosecutors come up against cases where the 
bankrupts have crooked claims presented against their estates, they 
themselves being in league with the persons presenting the alleged claims. 
Again, the trick of having a fire is used, it being alleged by the bank- 
rupt that all his goods were in the building at the time of the fire whzn, 
as a matter of fact, he had secretly removed most of them before the fire. 

Finally, Mr. Marshall said, that if the creditors who had been 
swindled would stand up to their guns and help the authorities, in the 
near future we would certainly see a decrease in the percentage of 
fraudulent bankruptcies in New York. And what applies to New York, 
applies to every part of the Union. 


Recent Decision of the U. S. Supreme Court, Upholding 
Tax’ on Par Value of Capital Stock of Foreign 
Corporations 

There has been considerable concern as to the effect of the decision 
recently handed down by the United States Supreme Court, upholding 
the foreign corporation law of Massachusetts, which imposes a tax as- 
sessed on the par value of the capital stock of a foreign corporation doing 
business in that state. The decision seems to conflict with previous 
decisions of the same court, in which it was denied that a state could 
impose a tax upon the entire capital stock of foreign corporations, as 
is provided for instance in California and Texas codes. 

Counsel of the Association has prepared an instructive brief on the 
recent decision which corporation members should read. Copy will be 
supplied on request. 
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Are you willing 


to assist in 
a nation-wide 
wartare against 


Commercial Fraud ? 


If so, to what extent? 


Write the National Office 











































































































































































As Newark Analyses.The Bankruptcy Law 


Speaking for the Committee on Bankruptcy Law of the Newark 
association recently, Curtis R. Burnett, its chairman said, that while 
there is considerable criticism of the large number of concerns forced 
into bankruptcy and the extremely small dividends declared, it must 
be recognized that not much improvement can be expected unless, 
and until, interested creditors attend meetings in the bankruptcy courts 
and familiarize themselves with each step that is taken in the administra- 
tion of cases. 

A referee had told him, declared Mr. Burnett, that in two instances 
he had called upon members of the Newark association to act either as 
trustee or appraisers only to receive the answer that they did not have 
time to devote to the work. In one instance the member, however, added 
that if something came along that “looked good,” he would be willing 
to serve. This refusal to act, said Mr. Burnett, came in spite of the fact 
that the association has placed with the local bankruptcy court a list of 
men qualified in their respective lines to act, it being recommended by 
the association that whenever anyone is called upon to serve he respond 
readily provided the failure is in a line similar to his own business. 

Mr. Burnett also urged that all members refuse to take part in 
placing concerns in bankruptcy unless positive that otherwise the estates 
will be dissipated. The attitude should be rather, he said, one favorable 
to friendly adjustments, the idea being to secure as much as possible 
for the creditors, and if the business is not too far gone, to permit the 
owners to regain control and proceed to regain their feet. 


Mr. Burnett urged that members do not grant to another power 
of attorney in bankruptcy matters, provided a case were in a nearby 
court where personal attendance could be given. He declared that 
if these simple suggestions were followed many of the practices that 
are now condemned would be materially reduced. 

Mr. Burnett then presents an editorial from the Newark Evening 
News of December 29th, which reads “as if written by an experienced 
credit grantor,” as he says. It is not often that one will find so 
temperate a criticism in a newspaper. 

The News says: 

“By what rule of ethics are the practices of the Bankruptcy Court 
measured and what is the standard of morals that obtains there? Can 
it be said the question is impertinent or inappropriate in the light of 
repeated happenings and the general history of bankruptcy? 

“The Bankruptcy Court is a great piece of legal machinery set in 
motion by thé government—not to manufacture wealth and opportunity 
for a certain class of lawyers, but to serve as a relief to legitimate busi- 
ness in times of failure and distress. Like chancery, it is a court of 
equity. Its statutes provide for the administration of bankrupt estates 
to creditors in an equitable, economical and speedy way. It provides 
opportunity also for the honest bankrupt to start his business life anew. 

“The true purposes of this court seem almost to have -been lost sight 
of by some attorneys—not all, of course—whose ambitions to “get busi- 
ness” and get out of it as much as possible have submerged the obligation 
to render a real service to business interests whether they be those of 
creditor or debtor. 

“Many a concern is forced into bankruptcy through the ability of 
some lawyer to pérsuade three of its creditors to sign a petition—perhaps 
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with the promise that the petitioner’s claim will be “looked after.” These 
cases were never intended for the Bankruptcy Court, nor is the Bank- 
ruptcy Court intended for them. 

“For many of the cases that find their way into bankruptcy there 
should be, rather there are, other and better means of administration. 
Through long-drawn-out processes that have found their way into the 
Bankruptcy Court, high costs of administration, such as fees of attorneys 
and trustees, exhausting the assets the while, creditors are deprived of 
a goodly share of what should be their portion of the estate. The bank- 
rupt’s business is also dealt a blow that is final, whereas, if the affairs 
of such concerns, temporarily harassed, could be placed in the hands of 
administrators familiar with the business, in many instances there would 
be not only the conservation of the assets, but of the business itself. 

“Attorneys, however, are not alone responsible for present condi- 
tions. They have taken every advantage of the situation, but one feature 
in the administration of bankruptcy cases resulting in the gravest harm 
is the utter lack of personal interest on the part of the creditors them- 
selves. They are too willing to leave their powers of attorney to lawyers, 
who, through those powers, promote their own gain, indifferent to the 
best interests of those whom they are supposed to represent. 

“And how many claims of creditors about to be voted are thrown 
out—temporarily, of course—upon the merest technicalities interposed 
by attorneys who want to control these elections! In several cases 
recently there have been no elections because the attorneys succeeded, 
after hours of labor, in finding flaws in all the claims that were filed. 
This opens the way for further dickering in which the creditors find 
neither benefit nor interest. 

“The local referee has criticized in open court and been opposed 
unmistakably to those attorneys who go “soliciting” in matters pertaining 
to bankruptcy, and on several occasions has recommended punishment 
for contempt, but until the creditors take- into their own hands the 
election of trustees to administer the affairs of their debtors, those who 
are afforded the opportunity to barter for trusteeships and attorneyships 
through powers of attorney will continue to use those powers to further 
individual interests. If the creditors themselves attended to the election 
of a trustee and voted their own claims, there would be less dickering 
and better selections would be made of men to handle affairs.” 


The Bulletin desires again to appeal to mem- 
bers of the Association for information as to 
average losses charged to suspense. Assurance 
is given that the experience of no concern will be 
given out over its name. This information is 
wanted from those in trade and manufacture 
whether selling wholesalers, retailers or manu- 
facturers. 
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Results Accomplished by a Capable Trustee Trained 
in Business 
What a capable trustee, who genuinely represents the creditors can 
do, is brought out by James E. Black of the Wertheimer-Swarts Shoe 
Company, of St. Louis, who tells of a recent failure experience. 
About the middle of November one of his customers issued a general 
letter, stating that he was willing to turn over his assets to his creditors 
to be disposed of for their benefit. He listed his assets as follows :— 


Accounts 
Notes 
Furniture and Fixtures 


One of the creditors was an acquaintance of Mr. Black’s, whose 
place of business was located not more than one hundred miles from 
where the customer did business; having a high regard for his ability, 
Mr. Black asked him to handle his claim and represent his interest. 
The friend consented to do so and attended the creditors’ meeting, held 
November 18th, when it was found that the cause of the failure had been 
successive and continuous use of strong drink. It was decided at the 
creditors’ meeting to appoint Mr. Black’s friend as trustee. A few 
claims, however, had drifted into the hands of attorneys, and Mr. Black, 
using his business acquaintance, asked that the attorneys be instructed 
to turn their claims over to the trustee in order to avoid placing the 
firm in bankruptcy. 

The trustee immediately had an absolute inventory taken and found 
that instead of stock inventorying at only $5,500, as reported by the 
debtor, the stock inventoried at $9,000. He arranged to have it sold in 
bulk, and all creditors received, twenty days after the creditors’ meeting 
had been called, a first and final dividend of 60.6 per cent., the expense 
of handling the estate on the part of the trustee being 1.2 per cent., ne 
charge being made for his services. 

Mr. Black hopes that the publication of this experience will encourage 
at least one more credit grantor to work for the administration of failure 
cases by and for business men. 


Corporations Need Not Be Perplexed as to Rights in 
Foreign States 


Officers df corporations, whose business extends into foreign states, 
are being constantly thrown into uncertainty by the receipt of communi- 
cations from lawyers or registration companies calling attention to the 
necessity of personal representation or registration in foreign states. The 
Foreign Corporation Law is generally quoted in these communications 
and attention especially called to the phrase, “doing business in,” which 
appears in most statutes. 

It is to be remembered that the term “doing business” is technical and 
does not mean what it does in ordinary parlance. Corporation members 
of the Association, therefore, before acting upon communications of 
this nature, are urged to write to the National office and in requesting 
information and light, state specifically how they are conducting their 
business in the state in question, whether through traveling salesmen or 
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local offices, whether stock is carried, work is performed, and if so, what 
arrangements are made to carry through a contract. The National office 
has given much attention to the rights and requirements of corporations 
in foreign states and will be glad to have members take advantage of its 
investigation and studies. 


Some Prerequisites to Establishing Business Connections 
in Germany 

In pointing out the essentials which must precede the successful 
establishment of a foreign business in Germany, Secretary George S. 
Atwood of the American Association of Commerce and Trade in 
Berlin, Germany, declares that American exporters must make up 
their minds to establish a regular export department and devote a 
certain percentage of their output to export, not waiting, as they are 
so inclined to do, until the home demand slackens, when they look 
over the waste places of the world to find a dumping ground. The 
very fact of a regular export department will tend, he says, to keep 
down over-production at home and keep prices steady. 

Again, when an American firm goes into the export trade it must 
invest a certain amount of money at the start, and not expect the 
agent to buy its goods outright, paying cash down. If the agent 
buys the goods outright the concern loses all touch with the foreign 
agent until it is necessary to meet his demands for fresh stock. It 
cannot hope to introduce its goods so that they become well known 
as he can if the agent really belongs to him. American exporters, he 
Says, must pay their representative a regular salary though it need 
not be a large one, just enough to make him feel sure of the ground 
under his feet. With such arrangement if he has been properly 
chosen, the representative will make good, and, at the same time the 
concern will be able to keep in touch with him. Again, the agent 
should be generously stocked with samples, and back of him, if pos- 
sible, should be a stock of goods.to draw on at the free harbor of 
Hamburg. This will enable him to fill his orders promptly and give 
satisfaction to jobber and retailer, and enable him to secure a steady 
trade. 

It is to be remembered that the American able to speak German 
has a great advantage over the native salesman, having been brought 
up on American lines and knowing what it is to hustle and make 
good. One trouble has been that the American firms want their 
agents in Germany, whether American or German, to bear all the 
expense of advertising, meet all the prevailing expenses out of their 
own pocket, rent of store or office, storage, etc., and oftentimes pay 
for machines or goods cash down, or what is equivalent, cash against 
documents. The trouble is that the German does not work well on 
commission only. He will accomplish as much as the American but 
he is no hustler in the American sense, and after all, it is to be remem- 
bered that it is the personal equation that decides success or failure, 
ability to adapt oneself to existing conditions. This ability the 
Americans have a remarkable degree, and it ought to make them 
leaders in the world. ' 


Members of the Association having information regarding Dr. 
S. LeRoy Morris, of Atlantic City, N. J., are asked to communicate 
with the National office. 
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The Credit Exchange Bureau Service Unequalled in 
Directing to Wise Credit Extensions 


It would be easy to multiply instances to show the protective 
advantages of the credit exchange bureau. The following, brought 
to the attention of the BuLLeTin by J. S. Stewart of Devoe & 
Raynolds Company at Kansas City, though interesting, does not stand 
out as unusual but is given as another illustration. 

One of the salesmen of this concern sent in an order for $500, given 
by a party well rated by the mercantile agencies. Special reports from 
the agencies also gave him an excellent standing. Reports received from 
banks, attorneys, and others mentioned the concern favorably so that 
the inclination was to ship the order, and it would have been shipped 
had it not been thought best to delay a little for the full result of the 
bureau service. It is well that this.was the decision. Much to the sur- 
prise of Mr. Stewart the bureau gave him the following: 

One member reported that the concern giving the order owed him 
over $600 all past due and the account in the hands of an attorney; 
another, that $160 past due was owing, the account also in the hands 
of an attorney. 

The order on credit terms was therefore refused and the party 
notified that shipment could not be made unless responsible guarantee 
was Offered. Shortly thereafter it came out that the party is in a bad 
state financially, and Mr. Stewart is satisfied that the bureau has saved 
his concern between $500 and $600, or enough to pay the dues to the 
bureau for the next thirty years. In commenting upon the bureau Mr. 
Stewart said that the information obtained through it cannot be dupli- 
cated in any other manner, that it offers the most important information 
and the most valuable that can be obtained anywhere. He urges that 
every member residing in a local association city which has a bureau, im- 
mediately get under its protection, and those cities where a bureau has 
not been formed provide their members with the protection and facilities 
of bureau service. 


The Fertile Fields we Traverse in Rainbow Chasing 


At a meeting of the business men of Louisville recently, Frank 
Gettys of that city, former president of the National Association of 
Credit Men, made a plea for more liberal investment in home industries. 
He said that Louisville is classed as one of the great promotion fields 
for traction, lighting and water power enterprises, the class of institu- 
tions which are so often rankly over-capitalized and issue securities on 
nothing more substantial than blue sky. 

The men of Louisville, he said, are too apt, in seeking for the end 
of the rainbow to trample over fertile fields of endeavor right near 
home, wasting their thousands that could be returning a sure income 
of five or six per cent. if invested with the same common sense that they 
use in running their business. 

He called attention to what he believed was a handicap to the growth 
of manufacturing in Louisville in that section of the state law which 
provides that in cases of insolvency those who furnish material to 
manufacturing inrustries shall have a preference over those who furnish 
money. He pointed out that while old and well-established manufac- 
turers do not feel the pinch of this law, young concerns with only mod- 
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erate capital, struggling for foothold unquestionably do. A prudent 
lender hesitates to go into an untried proposition, however much 
he may desire to be of assistance in a community, if he feels he must 
take a place in case of unlooked for trouble secondary to those who 
have sold merchandise on a much greater margin of profit than the 
bank derives. 
This obstacle, he said, to progress has been taken up by the Ken- 
tucky State Bankers’ Association, which is to ask the next legislature 
to place bankers on a par with merchandise creditors in insolvency cases. 


An Appreciation of the Qualities Which Helped Give 
the Country a New Banking and Currency System 


It is very difficult to give a word picture of the southern gentle- 
man. His temperament is the inheritance of eight generations and 
his characteristics are the development of a system which has given 
to American history and to American affairs some of its most notable 
and patriotic men. 

Honorable Carter Glass, of Lynchburg, Virginia, is a perfect 
type of the Virginia gentleman, and though a quiet but forceful 
member of Congress for many years prior to his sponsorship of a 
new banking and currency measure, with abilities in this direction 
untried, when the time came he demonstrated that he had remarkable 
qualities of leadership which should bring to him the admiration of 
the American people, and this despite personal convictions upon 
what may or may not be a perfect or adequate banking and currency 
system. 

The Committee on Banking and Currency of the National Asso- 
ciation of Credit Men has been the recipient of many courtesies from 
Mr. Glass and from a sense of sincere and deep admiration of his 
qualities as a man and legislator, have been more than willing to 
assist him in the working out of a measure that would at least head 
us in the right direction arid give us relief from the many obvious 
evils of our existing system. Our committee did not agree in all 
particulars with Mr. Glass upon the terms of an adequate measure. 
Important differences of opinion were discovered, but through it all 
the representatives of our Association have appreciated the sincerity 
of Mr. Glass’ attitude and his obvious desire to have enacted a law 
which would conserve general interests and promote and safeguard 
our commercial development. 

We bespeak for him, therefore, the congratulations and thanks 
of our entire membership and should experience with the new law 
demonstrate, as is likely, the expediency and wisdom of amending 
some of its provisions and terms, we are confident Mr. Glass will 
be found alert and responsive to this need. 


An Acknowledgment of an Order which is not to be 
Construed as an Acceptance | 

Apropos of the discussion brought about by the BULLETIN in 

suggesting, through the October number, a form of acknowledgment 

of an order which cannot be construed as a binding promise to make 

shipment in case the credit department decides that the risk is not 


39 


a desirable one and also has the advantage of not offending the cus- 
tomer, the following form is suggested: 

“We wish to acknowledge with thanks the receipt of your order 
dated You will hear from us in connection 
with the same within the next day or two.” 


Business Courage to Cure Abuses 


More Important Just Now THAN THE SETTLEMENT OF POLITICAL 
QUESTIONS, SAYS A PROMINENT MERCHANT. 


In the opinion of a merchant of national reputation in the whole- 
sale dry goods trade there is only one thing needed more than a 
definite settlement of political questions to bring American business 
to its fullest prosperity. That thing is courage in business, a decision 
to be governed by the dictates of good commercial training rather 
than by the doings of competitors or the demands of buyers. 

“Much complaint is heard in wholesale circles of the unreason- 
able demands of retail buyers,” said this merchant. “A great deal 
of this complaint is real and well founded, but an analysis of it will 
show that it is due for the most part to lack of backbone on the part 
of sellers. Reports are heard of indiscriminate canceling, of return- 
ing goods after they have been delivered, of taking unjust discounts, 
of requests for dating that are all out of reason, of unjust demands 
for samples and similar evils. There has been talk of association 
agreements to curb these practices; also, of individual campaigns 
of education to show the buyers the lack of justice in the position 
they take. Carrying out these plans may tend to minimize bad busi- 
ness conduct, but the absolute cure of it lies in the decision of the 
individual to stamp it out once and for all so far as his own business 
is concerned. 

“It is the lack of business courage that has resulted in the failure 
of the individual to put an end to the evils that are more and more 
cutting into his profits and making it harder and more unpleasant 
for him to do business. Ten or fifteen years ago it was more or 
less a pleasure to do business. Now the business day is taken up 
mostly in settling disputes with buyers and in arguing for the house 
in cases of bad business instead of putting the buyers out until 
they have learned better methods. 

“One thing for a-seller to bear in mind in curbing vicious business 
practices,is that Brown, Jones and Smith are having the same trouble. 
They are just as anxious as he is to have them curbed, and while at 
first Brown, Jones and Smith may gloat over the acquisition of 
accounts that a courageous merchant may lose, the increased annoy- 
ances and losses resulting from these accounts will soon make them 
doubt the wisdom of their position. There are enough honest retailers 
in the country to sustain the business of the wholesalers who want to 
do business in the right way. In the majority of cases a troublesome 
account is a losing one. Profits that come from judicious buying 
are often lost through injudicious selling. 

“A wholesaler who wants to conduct his business properly 
should, when approached by a buyer he thinks or knows to be un- 
scrupulous, tell him emphatically the conditions under which the 
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sale will be made and impress upon him that there will be no de- 
parture from these conditions on the part of the seller unless a 
resultant fault lies at his own door. The seller must not give the 
buyer the impression that his is the most desired account on the 
firm’s books, nor must he weaken under threats of lost business. The 
merchant who is not constantly losing money through a number of 
illegitimate business leaks is the merchant who, in the long run, will 
be able to offer the best merchandise at the lowest price commen- 
surate with the value of the goods. 

“There is no reason to believe that some accounts will not be 
lost by doing business in the right way, but these accounts can, under 
no conditions, be good accounts at the time they fall away. The 
law of averages will bring the honest wholesaler enough business to 
make a living while lost accounts are finding their way back. That 
they do come back has been proved over and over again by the 
books of this firm. 

“One set of prices and selling terms to all accounts, be they large 
or small, is the first requisite of success in selling. The second, which 
is fully as important, is the courage to stick to them so long as the 
seller knows he is in the right.”"—New York Times. 


Your Unbiased Opinion 


Wanted 


With the parcels post system established a 
year ago and liberalized in its terms till it 
handles fifty-pound packages for the first and 
second zones, it would be interesting to learn 
the effects as they relate to wholesalers and 
country dealers. 


Do wholesalers note a change in methods of 
ordering to take advantage of the parcels post 
rate? 


Again, are country stores suffering inroads 
upon their business by reason of the aggressive- 
ness of mail order houses? 


The National office would appreciate hear- 
ing from members. 





Henry A. HirsHBERG 
Assistant Secretary, San Antonio Association of Credit Men, Whose 
Monographs on Texas Laws and Decisions Have Been Greatly 
Appreciated by Members Generally. 


The Ideal Management of Adjustment Bureau Cases 


Secretary Henry A. Hirshberg, of the San Antonio Association of 
Credit Mén is determined that his members shall take their proper respon- 
sibility in the adjustments handled by the San Antonio bureau. The 
tendency has been there, as elsewhere, to let the manager or responsible 
head proceed in his own way, leaving all questions of policy to his 
discretion, but Mr. Hirshberg is resolved to put an end to this, and at a 
recent luncheon of the association had a general adjustment bureau com- 
mittee appointed, this committee being charged with the duty of selecting 
three members made up of creditors interested in each case coming before 
the bureau, whose duty it shall be to co-operate and advise with the man- 
ager as to the disposition of the particular case. 

This arrangement is the ideal in adjustment bureau work. It is 
a plan worked out in recent conferences of adjustment bureau managers 
and committees under the auspices of the National Association of Credit 
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Men, and wherever adopted, has proved highly efficient. The Cleveland 
bureau, for instance, adopted the system a few months ago, and reports 
results such as were impossible of attainment under the system which 


placed the determination of policies and methods of procedure upon the 
manager alone. 


With the adoption of the system of an advisory committee for each 
case in the forty-five adjustment bureaus of the Association, they are 
going to build up for themselves a reputation and good-will which will 
bring a rapidly increasing demand for their expansion of service. The 
plan is more workable than that of having one general committee 
supervising all adjustment cases for that system places too heavy a 
load upon a small group of members. 


i ee striking results obtained by a member 
of the Association in speeding the collec- 
tion of his accounts by the enclosure of 
the card illustrated here, has led the National 
office to print it for general distribution. 
It is not so much the message the card presents, 
as the message in connection with the Associa- 
tion’s name that brings the results. 
This card is offered at cost price: $2.50 per 
thousand or, injlots of five hundred, $1.50, 


delivered. Size, 5%4 x 3%, to fit Ordinary busi- 
ness envelope. 


NATIONAL ASSOCIATION OF CREDIT MEN 
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Members of the Association are advised that 
the Pinkerton’s National Detective Agency does 
not operate any collection department, and that 
concerns soliciting collections under a similar 
name are not to be confused with the well- 
known agency of Pinkerton’s. 


The Sprinkler System, the Mercantile Agency 
and Credit. 


Naturally, a manufacturer of an automatic sprinkler is not dis- 
interested in an endeavor to get the mercantile agencies to make note 
in their reports of the facilities for protection against fire provided by 
parties they are investigating. Yet the work of a certain manufacturer of 
sprinklers in this direction is preceisely in line with that urged by the 
National Association of Credit Men in the last two conventions, the reports 
of the Fire Insurance Committee bringing out that mercantile agencies 
are in a peculiarly excellent position to call the attention of mer- 
chants and manufacturers throughout the country to the need of both 
fire protection facilities and fire insurance. 

The sprinkler company says that if the extending of credits 
depend on the expectation of future payment, it is necessary to con- 
sider not only present resources but also the unexpected and uncon- 
trollable elements that may destroy these resources before the obliga- 
tion is met. Now, it is argued, the insurance policy is an insufficient 
guarantee, that while it may give assurance that a concern is not 
going to be left entirely without assets after a destructive fire, it 
does not offer security that the concern’s future production and earn- 
ing capacity will be sufficient to meet the credit which was extended 
to it on the basis of its being a going concern with stock and resources 
that future operations would convert into a profit sufficient to enable 
it to meet its obligations. Seldom is the fire insurance policy sufficient 
to cover even tangible property, and it never gives any protection 
whatsoever against interruption of business, does not assist the 
manufacturer or mill owner, to the full value of his stock or plant. 
Further, he cannot collect full indemnity for the profit. on unsold 
goods or for the serious interruption to business resulting from repair, 
rebuilding or securing new quarters, new stock or the necessary 
working ‘paraphernalia of his business and the possible permanent 
loss of customers.. 

Now the part which the mercantile agency can play, says the 
sprinkler company, is by its careful investigation into fire hazards 
by laying stress on the hazard of fires in this country because ‘of their 
frequency and the extent of their waste; assuming that five fires out 
of every six are trifling, the remaining fires which are of consequence 
run into a figure five times as large as the number of failures yearly, 
and the actual fire losses amount to $250,000,000, which, with the fire 
protection expense is over $250,000,000 yearly. 

As a recognition of the danger of fire we find, continues this 
manufacturer, that one of the largest manufacturers in the country 
insists. that all manufacturers supplying them with parts shall protect 
their plants with automatic sprinklers, in order to reduce the danger 
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of a serious interruption in business. The point is that it is felt that 
the agencies should separate in their reports the unprotected from 
the protected risks, not that it is possible to eliminate fire, but that 
it is possible to reduce the extent of its damage by proper protection 
and with insurance make a loss to creditors almost beyond the 
possible. 

The letter then goes on to call attention to the remarkable record 
of losses in sprinkler protected plants; that in 63 per cent. of 12,000 
fires there was complete extinguishment by the sprinklers and in 33 
per cent. the fires were held in check so that there was but small loss, 
and this in spite of the fact that the record covers installations made 
over thirty years ago when the sprinklers were quite imperfect 
mechanically, compared with the present state of near perfection. 


The Simplicity of Getting a License to Do Business Under 
a Fictitious Name 

Speaking of doing business under a fictitious name Gerald Van 
Casteel, vice-president of the American Civic Alliance, points out 
that in New York if a man wants to launch some scheme without 
compromising his own name, he goes to the stationer, buys a form 
for five cents, fills it out more or less accurately, presents it at the 
county clerk’s office, where, upon payment of twenty-five cents the 
“trade name certificate” is filed permanently and without further 
inquiry. 

This is in accord with the New York fictitious name law, to the 
effect that no person shall carry on or conduct a business under any 
assumed name other than the real name or names of the people 
conducting the business, without filing in the office of the clerk of 
the county a certificate stating thereon the name under which such 
business is or is to be conducted, failure to comply with the law 
being a misdemeanor. : 

Now it appears that at least 20,000 of these fictitious trade names 
are on record, and every day, all the time, three clerks are kept busy 
answering inquiries as to the identity and whereabouts of the real 
persons behind these high sounding aliases. It is the petty enter- 
prise that is being run under cover that furnishes the bulk of our 
minor litigation. Mr. Van Casteel declares that the filing tax should 
be $10. with an annual license of $5 for its renewal. This tax should 
assure to the licensee that no other imitative certificate shall be 
recognized. This would put the whole matter on a higher plain and 
would check the activities of thousands of fakers who are skulking 
behind high soundng appellation and thus obtaining a prestige, espe- 
cially by the mails, that their personalities could never give them. 

A notary, lawyer or doctor, points out Mr. Van Casteel, must 
pay a substantial fee to the state for permission to register and the 
registration of these professions is no expense to the county. Why, 
he asks, should the county give free run to thousands of these “noms 
de crook,” for every lawyer and banker knows that such by names 
are often only subterfuges to evade creditors. . 

The proposition advanced would produce a yearly revenue of at 
least $100,000 to the country., There should be a register of trade 
names who would make it his business to endeavor to curb crooks. 
If a trade name, declares Mr. Van Casteel, is worth having, it is 
worth paying for. 
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How Can the Credit Grantor Meet the Demands 
of Specialization 


The BULLETIN of the Rochester association for December contamed 
a convincing message upon the importance of credit men attending their 
local meetings which every association should take measures to impress 
upon its members. In the message it is pointed out that there has 
been a tendency for some time toward specialization, a tendency especially 
marked in credit work, and anything which will be of advantage to the 
credit grantor should, for the sake of his concern, be developed. If, for 
instance, by contact with other men experienced in the same line, the 
man responsible for the extension of credits can learn the fine points of 
credit granting or of collecting accounts, his concern should insist that 
he go where he can come in contact with such men and, the natural 
place of contact is the meeting of his local credit men’ association. 

The granting of credit, the BULLETIN goes on to say, is daily becom- 
ing more scientific and technical. The credit grantor must study as 
much to keep at the top of his profession as a doctor or lawyer. He must 
read that which comes before him through his association, what the § 
most experienced men are saying and writing, for concerns to-day want 
and must have experienced, wide-visioned men in their departments of 
responsibility; they are realizing that accounts mean as much as stock 
on shelves, and it is getting simpler and simpler for them to see that 
the best way to secure the desired results is to insist upon a credit 


representative not only joining an association, but using it and attending 
its meetings. 


A NEW DEPARTMENT of 
ASSOCIATION SERVICE 


PON the initiative of the Committee on Credit 
Department Methods, what should prove a very 
useful department, has been added to the National 

office service. The plan is that the agricultural, indus- 
trial and financial conditions of each state shall be 
reported on every month by at least one representative 
member therein and report despatched to the National 
office. Every member who does business beyond his 
own immediate neighborhood will then be invited to 
call for copies of reports from sections he is interested in. 


Reporters at quite a number of points have been ar- 
ranged. for and the service has been begun. Within a 
month or two it is hoped that the National office will 
have completed its reportorial staff with a representa- 
tive at every local association center so that this practi- 
callservice for the guidance of credit extensions will 
become general. As this work progresses it will be 
further announced in the monthly Bulletin. 





The BuL.etTIN will keep in touch with the Department of Commerce 
and advise members as to its progress with these problems. 


If a debtor makes a contract with a creditor which is in reality a 
chattel mortgage, and the chattel mortgage is not filed, the creditor hold- 
ing the contract can have no better rights than any other creditor, and 
should he attempt to claim the property under his contract, the other 
creditors could intervene either by bankruptcy or other proper proceed- 
ings, and have the property held for the benefit of all creditors. 


Missing Debtors 

The parties whose names appear in this list are reported as missing. 
Any information regarding their whereabouts should be sent to the 
National office: 

Aad & Co., N., formerly of Wilmington, N. C. 

Anderson, Mrs. E. A., formerly conducted the Fulton Cafe, at 6th 
and Duquesne Streets, Pittsburg. 

Antoniadis, Christopher, recently of 156 Broadway, Seattle, Wash- 
ington, running a restaurant. 

Apostle, Nick, formerly of Pensacola, Fla., later of Columbus, Ga. 

Atchison, Wm. Jas., prop., White Motor Co., Rock Hill, S. C. 

Bell, C. W., formerly located in Seattle, Wash., and now reported 
to be in San Francisco. 

Booth, A. J., formerly doing business in Memphis, Tenn. 

Buck, G. F., formerly located at No. 9 Columbia Park, Milton, Mass. 

Caskin, Dr. Langdon, formerly located at 3800 Chestnut Street, 
Philadelphia. The doctor was a Confederate veteran and his wife, a 
Daughter of the Confederacy, operated a tea room in Philadelphia. 

Diamond Market, Messrs. F. J. Salcedo and Mustain, recent pro- 
prietors, 3306 Tulare Ave., Fresno, Cal., reported to have moved to 
Los Angeles, Cal. 

Donnelly, W. T., late in the drug business at Long Branch, N. J. 

East Baltimore Bargain House, formerly doing business at Western 
Avenue and Broadway, Baltimore, Md. 

Ford, J. M., Ashburn, Ga. 

Funk, Harvey E., formerly manufacturing hosiery at Huntingdon, 
Pa. His father-in-law, H. E. Deck guaranteed the account, giving as 
reference a bank at Harrisburg, who said they had never had an account 
with this man. Funk is supposed to be with the Ellis Herb Medicine 
Company, at Harrisburg. 

Gottesman, Edward and Louis, aged 28 and 19 years, recently running 
a mattress factory at Darlington, S. C., under the name of Darlington 
iy 0 & Mfg. Co. 

Graves, J. G., Fitzgerald, Ga. 

Green Grocery Company, Ltd., Andrew, recently located at 2600 
Howard Street, New Orleans, La. 

Hardcastle, J. D., formerly Centerton, Arkansas, supposed to have 
moved to Denison, Tex. 

Hicks, Walter, formerly of Odenton, Md. 

Israel, Mrs. Sarah, who formerly ran a market at the corner of 
Broad and St. Marys Streets, Burlington, N. J., reported to have moved 
to Camden, N. J. 

Jones, W. L., formerly in business at 626 East 63d Street, Chicago, 
later at 119 North 13th Street, Philadelphia, Pa. 
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King, Joe, formerly of Olney, Ill. 
Ledoux, N. J., formerly in the plumbing business at both Earling and 
Defiance, Iowa. 
Miller, John formerly of St. Anthony, Idaho. 
Model Grocery Co., New Martinsville, W. Va., Will Austin, pro- 
prietor. 
Mueller, Henry, formerly having stores at 1522 Clybourn Avenue, 
and 3019 Lincoln Avenue, Chicago, IIl. 


McDow, E. E., formerly proprietor Eagle Pharmacy, Gainesville, 
Tex. 


Purdy, B. L., former residence Pelham, N. Y., employed as a sales- 
man for W. S. Kinsey & Co., 5th Avenue, New York. 

Roelefs & Borger, former proprietors Live Oak Garage, Live Oak, 
Fla. 


Ross, R. L., formerly of Alexander, Tex. 

Sisk, S. B., formerly of Klondike, Texas. 

Smith, M. H., his wife, H. O. Smith, and Smith & Smith, who form- 
erly ran the Logan Restaurant, at Logan, W. Va., and are supposed to be 
either in Alabama or Oklahoma. They have the habit of sending check 
with orders on banks where they have no deposit. 

Teitjen, H., formerly of 2563 Webster Ave., Bronx, New York. 

Vasos, A., formerly of Newberry, Fla. 

Wheeler Supply Company, The, formerly of 331 Broadway, Albany, 
N. Y., owner Harry Wheeler. 

White Furniture Co., formerly of Lakeland, Fla. 

Wilson, F. W., formerly of Ferris, Tex. 

Winslow, R. L., formerly of El Paso, Texas, trading as “Office 
Equipment Co.” 

Woodstock Garage, Woodstock, Va., Harry M. Estep, proprietor. 

Watson, A., formerly salesman in Pittsburgh territory with Money- 
weight Scale Co., and later with Oliver Typewriter of Cleveland. 

Groetzinger, John, formerly of Pittsburgh, supposed to be in Chicago. 

Nurnberg, A., formerly of 1343 Fifth Avenue, New York. 

Scheiner, Philip, 756 8th Avenue, New York. 

Lenhoff, Max, formerly of San Antonio, Denver and Los Angeles. 

Gugelman, J. F., formerly of St. Louis, under style of Gugelman 
Wall Paper Co., also as The Paper Shop. 

Heaney, Charles S., formerly of Fishkill-on-Hudson. 

Miller, H. D., glazier formerly of 2111 Franklin Avenue, St. Louis. 

Gallinsky S., formerly of 349 Dufferin Street, Winnipeg, Manitoba, 
a plumber. ’ 

Hankin, Charles, formerly of 168 Dovercourt Road, Toronto. 

Inskeep, A. R., formerly of Gravenhurst, Ontario. 

Kinsman, Wm., formerly of 1197 Dufferin Street, Toronto. 

Lecuyer, A., formerly of 1834 Chateaubriand Avenue, Montreal. 


Munro, D. B., formerly, caretaker of the Home Life Building, 
Toronto. 


Murphy, J. M., formerly of 613 Queen West, Toronto. 

Price, W. G., formerly of 1241 College Street, Toronto. 

Rolland, S. W., formerly of 257 Princess Street, Winnipeg. 
Jensen, Elmer L., electrical contractor, formerly of Hastings, Neb. 
Shaul, W. A., formerly of New Castle, Ind. 

Horner, R. E., formerly of Des Moines, lowa. 
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Hollenbeck, E. H., one time proprietor of the Union Grocery Com- 
pany, at St. Louis, said recently to have been heard of in Jersey City, 
now believed to be soméwhere in the east. 


Association Notes 
Baltimore. 

With a house-warming and luncheon, the Baltimore association form- 
ally opened on December 9th, its new commodious offices. A large 
number of members, and their friends were present. 

Some time ago it was decided that the association had outgrown its 
old quarters and the directors realized that to take care of increasing 
business they should take advantage of the remodeled Rollins Building, 
and leased an entire floor. The building is located in the heart of the 
wholesale district so that it becomes a convenient center for association 
and creditor’s meetings. 

This new office equipment speaks of the unselfish ‘devetion which has 
been. given by officers and directors for many years past, resulting in 
the steady upbuilding of the association. The presidents have, without 
exception, come from the ranks having served faithfully many years 
before their election to the highest office. No organization has a more 
loyal crowd of supporters who are ever talking hard for its success, for 
they realize that in the association, Baltimore has an institution for 
the city’s highest commercial welfare. 

Buffalo. 

The meeting of the Buffalo Association of Credit Men, held Decem- 
ber 18th, was called “Salesmen’s Night,’’ when the members were asked 
to bring as guests, the managers and salesmen of their houses, in order 
to discuss the lines of co-operation between the selling and credit depart- 
ments of Buffalo concerns. 

The principal speaker was George G. Ford, president of the Roches- 
ter Association of Credit Men, who spoke on “The Relation Between 
Sales and Credit Departments.” The members generally agreed that 
it was one of the best talks ever delivered before the Buffalo Association 
of Credit Men. 

C. A. Spaulding, a sales leader, spoke on “Salesmanship and Adver- 
tising,” and Thompson Cumpson, president of the Wholesale Merchants’ 
Association, pointed out how the credit and sales departments of the 
business houses of Buffalo could advance steadily the city’s interests. 

A guest of the evening was A. C. Bunce, manager of the prosecution 
department of the Pittsburgh association. 

Speaking on the subject of prosecution for fraud, Chairman Chand- 
ler, of the Credit Department Methods Committee, reported that the 
editors of Buffalo papers had agreed to publish the names of the plaintiffs 
and defendants in all notices of court actions, the association making the 
request in order that creditors may know promptly of litigation in which 
customers are engaged. 

Cedar Rapids. 


At the meeting of the Cedar Rapids Association of Credit Men, held 
December 16th, the guests of the evening were President F. R. Salisbury 
and Director H. G. Moore of the National Association. 

President Salisbury spoke on the work of the credit grantor, declar- 
ing that in the crisis of 1907 he took a leading part in allaying fear, and 
was constantly the great factor in — business on an even keel. 





Mr. Moore spoke to the younger credit men, urging them to get 
ready for the big work which the world is calling for the young man 
to do. He said that while we are in a time when there must be the 
broadest conception of industrial development and business expansion, 
we also must train ourselves to attend to the intricate details of business 
in order to bring about definite results. There must be education into 
methods of figuring cost, there must be training to painstaking credit 
investigations, there must be a thoughtful study looking to the correction 
of abuses which have crept into trade and which are sapping its profits. 

The constant increase in the cost of doing business, he said, coupled 
with the ever lessening percentage of profit, necessitates thoughtful 
consideration of such items as unjust deductions, laxity in observation of 
terms of sale, and unwarranted deductions of cash discounts. 

There was also a talk by George E. Lichty of Waterloo, former presi- 
dent of the Wholesale Grocers’ Association, whose subject was “Organ- 
ized Effort.” He said that the present day credit man should really be 
a sort of first aid attendant upon sick business. 

Charlotte. 

Secretary J. H. Tregoe of the National Association met the mem- 
bers of the Charlotte Association of Credit Men in meeting December 
18th. Mr. Tregoe spoke briefly on some of the differences between 
methods of work pursued by the business men of the south as compared 
with the methods of the northern business men, the feeling being that 
efficiency in labor had not been developed in the south so fully as in the 
north, all of which was tending to hold back the south from those larger 
things which, in view of its resources, it should possess. 

Mr. Tregoe then spoke on the aims of the National Association of 
Credit Men in trying to protect the tremendous credits of the country. 
He showed how business men are affected by that which is going on at 
distant points, how the interests of Charlotte are not bound up in Char- 
lotte alone, but how the currents and cross-currents of trade affect the 
growth of every city. He declared that it is the national and even imier- 
national movements affecting trade which the business men must keep 
in touch with through just such an organization as the National Associa- 
tion of Credit Men. 

Chicago. 

Ata meeting of the Chicago Association of Credit Men, held Decem- 
ber 15, Ira A. Newman of Morris & Company, made a most interesting 
talk on “The Credit Man in Action Analyzing a Credit Risk.” Mr. 
Newman declared that as long as the world continues to grow, and as 
long as there is hope for better conditions, men will want credit for 
it is the sdp that makes for growth, carrying life-giving qualities to the 
ideals of today, building them into the tissue of physical force for to- 
morrow. He made a strong appeal for a deeper sense among credit 
men of their responsibility toward those seeking credit, that they strive 
to hold them intelligently in line, advise them, counsel them, make them 
a part of their business, pointing out that the interests of a credit 
grantor and his clients are fundamentally identical. 

He declared that credit men must more and more be expected to 
know human nature scientifically, must be able to make a psychological 
analysis of different individuals, and to this end advised every credit man 
to make William Shakespeare an intimate friend. 

Mr. Newman laid emphasis upon the necessity of carefully examin- 
ing into the things which a man does not tell concerning his affairs when 
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applying for credit, rather than those things which he does tell, and 
cited numerous instances, gathered from his own experience and obser- 
vation, illustrative of lines of examination to be followed in various 
cases and the reasons therefor. 

The principal guest of the meeting was Professor William H. Scott, 
director of the College of Commerce of the University of Wisconsin, 
who delivered a masterful address upon the pending currency legislation. 
He declared that while the bill, which at that time was about to be passed 
by the Senate, was not perfect, it was a piece of constructive legislation 
which the bankers and business men of the country should loyally sup- 
port. He insisted that the criticism to the effect that the new system of 
federal reserve banks would cause a contraction of credit was not well 
taken, that the likely result would be an extension rather than a con- 
traction of credit and an end, when the system was in full operation, of 


the financial panics which periodically had been sweeping over the 
country. 






























































ye Cleveland. 
At the noonday meeting of the Cleveland association, held November 
28th, Warren S. Hayden, president of the Cleveland Chamber of Com- 
,- |merce, spoke on “Underwriting a Bond Issue.” Over one hundred mem- 
ar |bers were present to greet Mr. Hayden. 
mn Vice-president Randel, who presided, introduced the new secretary, 
4 Birvine K. Schnaitter, who, in a brief talk, asked for the co-operation of 
at gall, for with thoroughgoing co-operation he believed the Cleveland asso- 
,e ciation could be placed.in the forefront among the branches of the National 
er @Association, and the membership built up to one thousand by conven- 
tion date. 
- At the meeting of the Cleveland Association of Credit Men, held 
at @December 18th, the principal speakers were Congressman Robert J. 
r- | Bulkley, who spoke on the Glass-Owen bill, and Dean J. T. Holdsworth, 
he gfounder of the School of Commerce of the University of Pittsburgh, 
sr- §Who spoke on “Commercial Education.” There were nearly two hundred 
ep §members at the meeting, including thirty guests from the Cleveland 
iq- gRetail Credit Men’s Association. 
Mr. Bulkley pointed out the principles which Congress had tried 
to embody in the legislation before them, particularly having in mind 
m- the evil of the old system which tended to pyramid reserves in the banks 
ng §of New York and Chicago. He calmed the fears of those who insisted 
fr. et the new measure would give undue control to the government over 
anks. 
a Dean Holdsworth pointed out how the complex methods of business 
the today had made necessary more complex business preparation, and de- 
to- gclared that higher business education was now being recognized as an 
dit Bessential to large success. 
‘ive Evansville. 
em At the meeting of the Evansville Association of Credit Men, held 
sdit BDecember 9th, Phelps Darby, referee in bankruptcy spoke on the bank- 
ptcy law. He declared that there is not the same stigma to bankruptcy 
| to #that there once was, that itis now considered an adjustment of a man’s 
ical #inancial affairs so that he may get a new start. He pointed out that 
nan the whole theory of the bankruptcy law is based upon the co-operation 
bf creditors, especially in the appointment of a trustee to take care of 
nin- heir interests, for the right kind of trustee who works positively and 
hen 
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aggressively will secure a larger distribution among creditors that can 
be brought about by attending to any other part of the proceedings. 


Lynchburg. 


The members of the Lynchburg Association of Credit Men gave 

ery Tregoe a royal welcome at the meeting held December 
t 

Mr. Tregoe spoke of the great work for the good of the nation 
that would result from the average business man taking time to 
analyze the common things which confront him daily. Mr. Tregoe 
then went on to tell of the vast amount of business done on credit 
as compared with the comparatively small amount done on a cash 
basis, and pointed out that it is for the credit man to see that the 
credit dollar is kept on a parity with cash. 

Memphis. 

At a recent meeting of the Memphis Association of Credit Men, 
special emphasis was laid upon the workings of the credit exchange 
bureau. The manager of the bureau was present and asked for con- 
structive criticism of the work of the bureau thus far. This oppor- 
tunity brought several members to their feet, the general consensus 
being that the bureau had proved itself an extremely important and 
valuable department of work. 

There were talks on the “Day’s Work” by Dr. W. D. Buckner, 
and on “A Little Journey to the Credit Department of a Bank,” by 
E. L. Rice. George A. Lawo, in his address on “The Credit Division 
of the Department Store,” aroused much merriment in his description of 
the manner in which some women customers go about opening a credit 
account. 

There followed an address by John Fox, secretary of the Mississippi 
River Levee Association, in which he told of the work of his association 
and the growing hope that the government would take up the protection 
of the Mississippi basin against devastating floods. 

Milwaukee. 

At the meeting of the Milwaukee Association of Credit Men, held 
December 9th, Fred P. Vose, secretary of the Electrical Credit Associa- 
tion and former president of the Commercial Law League, made a plea 
for closer acquaintance on the part of the credit department with those 
whose credit is being passed upon. Ignorance, he says, is costing the 
world every day vast sums; ignorance of mutual problems, plans and 
methods plays mischief so that each year, or whenever possible, the 
credit manager should get out over his territory, for it is no more pos 
sible for’a credit grantor to develop if he is imprisoned at his desk 
for three hundred and ten days of the year than for a plant to thrive 
if shut away from the sun. 

The credit man now-a-days, declared Mr. Vose, must have in him 
the spirit of sociability, without which he will die by inches, poisoned by 
breathing over and over again the stagnant atmosphere of his own re 
pressed personality. The sorriest crime against self, he said, and agains 
society is the crime of self-repression; to express self is life, to repre 
self is death. 

Speaking of the salesman, Mr. Vose declared that the character 0 
the house is made or un-made largely by him. He is responsible, to 
large extent, for the advancement of its interest and also for much busi 
ness trouble, for we find him causing disagreements, misunderstanding 
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and law-suits, based upon representations and promises made to the cus- 
tomer which could not be fulfilled. Dangers, such as he is able to bring 
to the house, can be overcome under progressive and strong manage- 
ment with frequent conferences, which do more than anything else to 
dispel ignorance and prejudice. Also profit-sharing, he said, on a just 
basis will help in bringing to pass that miracle which every concern 
wishes wrought in its own house, the co-ordination of all parts, especially 
the sales and credit department. 

At the conclusion of Mr. Vose’s address there was brought up the 
question of rumors -that were falling thick and fast about the city, 
reflecting upon the solvency of certain local concerns. As a result the 
following resolutions were adopted :— 

“WHuerEAS, It has come to the knowledge of members of this asso- 
ciation that unfounded rumors regarding the financial standing of mer- 
cantile institutions in our city are being circulated; be it 

“Resolved, That the Milwaukee Association of Credit Men, in con- 
vention assembled, deplores the fact that any of our citizens should lerid 
themselves to idle and malicious gossip, which can only prove harmful 
to our city and our citizenship; be it further 

“Resolved, That we respectfully urge the public to discourage the 
circulation of these reports and to refrain from slander of this nature.” 

Minneapolis. 

At a meeting of the Minneapolis association, held December 16th, 
the speakers were Fendall G. Winston, vice-president of the Security 
National Bank and Charles Ringer, chief of the Minneapolis fire 
department. 

Mr. Winston spoke in criticism of the large number of regional 
banks provided for in the Glass-Owen currency measure and Mr. 
Ringer on inspection as the most effective means of fire prevention. 
Mr. Ringer presented figures to show how rapidly had the fire losses 
of Minneapolis been reduced in the last five years. He showed that 
while Minneapolis had for years been running its fire losses to a 
figure three and four times as large as the per capita for the country, 
through intelligent application of fire prevention methods, the city 
and its people had succeeded in 1913 in reducing the Minneapolis 
per capita loss to less than half that of the country. 


Newark. 


At the meeting of the Newark. Association of Credit Men, held 
§ December 18th, Professor Joseph French Johnson, of the New York 
University School of Commerce, Accounts and Finance, spoke in criti- 
cism of the Owen-Glass currency bill. He went into the genesis of the 
# country’s financial system and declared that the establishment of eight 
regional banks, all under the control of the general body at Washington 
was an unwieldy system. He attacked the bill for making possible the 
reduction of the reserve funds and declared that it would cause the 
banks to put out only bank notes, and force them to hold all the gold 
and silver certificates they could get, which would mean the drawing 
in of millions in money from circulation. 
This being the annual meeting of the association, election of officers 
took place, resulting in the choice of Irving C. Brown, of L. Bamberger & 
@Co., president; Arthur B. Underwood, of Riley-Klotz Manufacturing 
us Company, vice-president; Wilfred E. Bacon, Standard Oil Company, 
em treasurer, and J. Fred Braun, of J. J. Hockenjos Co., secretary. 
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Peoria. 

At the meeting of the Peoria Association of Credit Men, held in 
December, J. Wachenheimer spoke on “Insurance in its Relation to 
Credit.” In his illuminating address Mr. Wachenheimer told of the 
beginnings of insurance as we know it to-day when it has become the 
very foundation of business progress, development and confidence. 

It is time, he said, for the insured to realize that the insurer is not 
his enemy against whom restrictive measures must be introduced in 
state legislation. The tendency now-a-days is to put science into all pro- 
cesses, but the state which forbids co-operation among companies so 
that by comparison of their experiences, by an exchange of views and 
judgment, an equitable rate can be found, is putting its veto on scientific 
insurance, 

Every law, he declared, that is unwise and burdensome and brings 
about an increase in the expense of business, necessarily brings about 
an increase in rates, and in the end the insured must foot the bill, for, 
after all, insurance is only a tax which is collected from the fortunate 
many to be distributed among the unfortunate few, and it is for every 
property owner to see that this tax is reduced to a minimum by the 
adoption of known measures and the prevention of unwise legislative 
enactments. It is for the business man, he continued, to interest himself 
in the methods employed by the insurance rating bureaus in measuring 
fire hazards, and the imposing of charges therefor, to post himself in 
the improvements of a fire resisting nature which can be made in his 
factory or mercantile building for which he will receive a credit and 
consequent rate reduction. What is really needed, he said, is that every 
business man, every property owner, every occupant of a private resi- 
dence have a personal interest, learn to be his own inspector, for none is 
so well qualified as he to protect his property. All that he need keep 
in mind is the thought of safety and fire prevention. 


Pittsburgh. 


Vice-president E. M. Sheppard, of the Pittsburgh association, spoke 
recently before his fellow members on, “Approval of Credit in Whole- 
sale Houses.” He declared that the educational qualifications of appli- 
cants for credit must not be overlooked because they are of greater value 
than a passing remark, for what is needed today among other qualifica- 
tions in the commercial field, is business education and a higher and 
better development of business men, particularly credit grantors. He 
pointed out that the professions were looked upon at one time as being 
those alone for which men should be highly educated, but commercialism, 
or business if you will, must be recognized today as a profession, that 
credit men, who take such an important place in business, cannot like 
Topsy just grow, but must be educated and trained for that particular 
line of work. 

Mr. Sheppard then went into the qualifications which he had found 
to be most essential in credit granting, and pointed out what are the 
marks of weakness for which the credit man must constantly be on the 
lookout. 

Speaking of the attitude of credit men toward their customers, he 
declared that no customer. has the right’ to ask favors in the face of a 
broken contract and the credit man is within his rights and duty to his 
house who refuses to ship additional goods when such condition exists. 
He asked that his fellow members be liberal in their judgments but firm 
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in their decisions, but under no circumstances attempt to settle an account 
after,it has gone so far as to be turned over for prosecution, for the 
grand jury is a criminal court, and not the place to collect accounts. 

Finally, he said, business competition may be keen but clean business 
ethics will win and this is particularly true as applied to the foundation 
of business,—credit. 


The Pittsburgh Association of Credit Men has been active in bringing 
before the treasury at Washington, the claims of Pittsburgh for one of 
the regional banks to be established under the new banking law. The 
Association held an open meeting at the Ft. Pitt Hotel, December 30th 
for the purpose of hearing from all civic bodies or individuals interested 
in Pittsburgh’s campaign. Chairman E, S. Eggers, of the Banking and 
Currency Committee, endeavored to reach all organizations interested 
through letters calling attention to the importance of the meeting, and 
the Chamber of Commerce and Clearing House of the city are taking 
part in the work, co-operating with the Credit Men’s Association. 


The meeting of the Pittsburgh association, held December 11th, 
resolved itself into a debate which proved both educational and humorous, 
on the extension of a $20,000 credit to the concern of Doe, Nutt & Com- 
pany, whose statement was offered for analysis. Besides the statement 
appeared further explanation of the business of Doe, Nutt & Company, 
who were manufacturers of an article under patent rights commanding 
a large sale. 

The captain of the affirmative team was Vice-president E. M. Shep- 
pard, and of the negative team R. P. Simons, each of whom was followed 
by several members who were given a brief time in which to bring out 
the special criticisms of the statement which were assigned to them. 

The important point in the analysis of the affirmative team was to 
prove the solvency of the concern by showing that at a critical moment 
it could discharge its obligations and have a large surplus remaining after 
allowing for reasonable shrifkage. So sanguine of the good condition 
of the concern was the affirmative side that it argued that it could, under 
most discouraging conditions of liquidation, close up its business with a 
handsome balance for distribution among its owners. 

The negative team, however, made a vicious attack upon this conten- 
tion questioning the accuracy of the merchandise account, demanding 
a heavy depreciation of the machinery account because the machinery was 
of special design and not adapted for use in any other business It showed, 
by proper depreciation, that the firm was insolvent, and upon the expira- 
tion of the mortgage upon the plant the mortgage would be justified in 
foreclosing greatly to the embarrassment of the concern The negative 
team therefore demanded that the order be declined and was awarded 
.the victory by the judges. 

The thought behind a meeting devoted to the analysis of a statement 
is good, and a fuller account of the statement and debate for the guidance 
of other associations will be furnished either by the Pittsburgh office or 
by the National office. 

Roanoke. 

At the meeting of the Roanoke Association of Credit Men, held 
December 16th, Mr. Tregoe urged his fellow members at Roanoke 
to fight against the tendency of business men everywhere to be self- 
centered, satisfied -with local conditions, living within themselves, 
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for in doing these things they lose the best that the country offers. 
He asked them to cultivate a wide vision and feel that it is theirs 
to help in supporting the commercial honor of the country. He 
asked the men of Roanoke to do all in their power to assist the 
National Association in educating retailers so that there should be 
among them fewer break-downs in trade. 


Rochester. 


At a meeting of the Rochester Association of Credit Men, held 
December 17th, Kendall B. Castle presented a paper on the Income 
Tax Law and answered many questions put to him regarding it. 

He was followed by Ira D. Kingsbury, director of the National 
Association who spoke on the value of trade interchange bureaus. 
Mr. Kingsbury pointed out that the time had come when the Roches- 
ter association must extend its activities and grasp the advantages 
at its door. He declared that the interchange bureau would do more 
than anything else to protect the members from making unsafe credits. 


St. Louis. 


The St. Louis association had an unusually interesting fire preven- 
tion meeting in December when the state superintendent of insurance, 
Charles G. Revelle, drew a graphic picture of the annual national fire 
waste, and arraigned the people for carelessness and wastefulness which 
permits about $275,000,000 worth of property annually to go up in 
smoke. 

He said the three principal causes of our great fire waste are care- 
lessness, or what might unpleasantly be called passive or involuntary in- 
cendiarism, voluntary incendiarism and spontaneous combustion. The 
people, he said, must be taught the importance and significance of the 
burden this waste places upon them. As one of the western commis- 
sioners put it, he said, there should be adopted a slogan for fire preven- 
tion work, “Indignation, Agitation, Education Legislation.” Mr. Revelle 
asked that the state enact legislation creating the office of fire marshal and 
give that officer adequate facilities and ample authority to enforce efficient 
fire prevention laws. 

At the meeting were distributed copies of literature furnished through 
the courtesy of the Hartford Fire Insurance Company, being their “Sam- 
ple Inspection Blank,” and their pamphlets entitled, “Fire Prevention and 
Fire Insurance,” and “Fire Resisting Construction.” 

Other speakers were Thos. L. Maudlin and George F. Kleinschmidt, 
the former speaking on “Opening a New Account,” and the latter on 
“Filing Reports.” 
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St. Paul. 


At the meeting of the St. Paul Association of Credit Men, held 
December 9th, a resolution was passed calling for congressional action 
through army engineers or special field commissioners for the preven- 
tion of floods in the Mississippi basin. 

Speaking on credit tendencies John N. Jackson of Lampher, 
Skinner. & Company, declared that the credits extended to the country 
merchant generally exceed what his business will legitimately stand, 
the reason for which is the activity of the traveling salesman who is trying 
to force his part of the business ahead as rapidly as possible. The offset 
against this constant tendency, said Mr. Jackson, is a thorough office 
organization, especially in the department of credits and finance. 
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Sioux City. 

At the meeting of the Sioux City Association of Credit Men, held 
December 17th, President F. R. Salisbury and Director H. G. Moore 
of the National Association were the’ guests. An excellent paper was 
read by George M. Evenson, sales manager of Knapp & Spencer Com- 
pany, on “The Selling Organization’s Relation to the Credit Depart- 
ment.” 

President Salisbury’s address aroused great enthusiasm as he out- 
lined the work of the National Association and told of the ability and 
willingness of the National office to assist the local associations in all 
their departments of work. He took occasion to refer, in highest terms, 
to W. H. Preston, the first president of the National Association, and 
T. Homer Green, its first treasurer, both of whom had been drawn from 
Sioux City at the time of their selection to these offices. 

Mr. Moore’s address was on the importance of interchange bureau 
work, on the necessity of co-operation in correcting the abuses connected 
with the terms of sale and discount. He spoke to the younger credit 
men, urging them to keep the highest ideals of credit service ever before 
them, pointing out that immediate money return is not of so much 
importance as the making of a life that is worth while. 

Wichita. 

At the meeting of the Wichita Association of Credit Men, held 
December 15th, the new currency bill came up for comment and a resolu- 
tion was adopted favoring the measure and suggesting some modifica- 
tions. The chief speaker was Frank T. Ransom, president. of the Union 
Stock Yards National Bank. Mr. Ransom argued how easily un- 
scrupulous politicians in the future might manipulate the banking system 
of the country under the new law. 

C. E. Daniels and E. R. Bennett discussed the agricultural possi- 
bilities of Kansas through irrigation and intensive farming. 

A movement was started to increase the membership by inducing 
business firms not now represented to take out membership. 

Youngstown. 

At the meeting of the Youngstown Association of Credit Men, held 
December 18th, there was a discussion of the banking and currency sys- 
tem in the light of new legislation. A report was made by Chairman C. 
H. Kennedy of the banking and currency committee, disapproving of the 
plan before Congress of the regional bank system, and favoring a central 
bank. Mr. Kennedy admitted, in his report, that the measure presented 
vast improvement over the present system but that it fell short of being 
a wholly scientific plan, and expressed the feeling that in due time 
it would be followed by a central bank system. 

Following the report of the committee there were addresses by 
A. E. Adams of the Dollar Bank, Mason Evans of the Commercial 
National Bank, and J. G. Butler jr., all of whom expressed the belief 
that the central bank system would eventually come into use in the 
country. 


Wants 


WANTED, by an office executive, of many years’ experience, a position as credit 
and collection man, correspondent or general office executive. I am 
married, 44 years of age, have held my present position for nine years, that 
as secretary of a corporation of which I am a stockholder. The corporation 
will shortly dissolve, as the widow of our deceased president is anxious to 
withdraw her interest, and that is why I am now seeking a position. I have 
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A YOUNG MAN, 25, with eight years’ training in bank and mercantile credits; 

















HERE IS A CHANCE to secure a credit man, adjuster, correspondent and collector. 






















POSITION IS OPEN for a traveling man to spend most of his time on the 


CREDIT MAN, OFFICE MANAGER AND SUPERINTENDENT desires to effect a 


















had over 25 years’ experience as an accountant, salesman, credit and collection 
man and manager. Can put capital into the business if ‘required. Willing to 
go anywhere, but prefer the east, north or western parts of the United States. 
Can furnish best. of references as to ability and character from former 


employers. Address J. B., care National Association of Credit Men, 41 Park 
Row, New York. 


two years as assistant manager of the credit department of a’ Wall Street 
banking house and at present assistant credit man of a wholesale dry goods 
concern; thoroughly conversant with all matters pertaining to credits and 
collections ; experienced correspondent; possessing initiative and executive 
ability, desires connection with coniern which can offer good prospects. 
Highest references and credentials. No objection to leaving New York, 


Address A. B. H., care National Association of Credit Men, 41 Park Row, 
New York City. 
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Ten years’ successful experience with two of the largest wholesale houses in 
Baltimore as credit manager. Ability, record and character above the standard. 
Ask for references and be convinced. Make me prove it. Address J. O. W., 
care National Association of Credit Mien, 41 Park Row, New York, N. Y. 
SITUATION WANTED as aégsistant credit man or traveling salesman by single 
man, aged thirty years, good address and ability, connected with present firm, 
a large clothing manufacturer, for past six and a half years, first five years as 
assistant credit man, last year and a half as salesman. For personal reasons 
desire to change, and would appreciate consideration in either position. Can 
furnish the best of references as to ability, integrity and fitness for the 
position mentioned. Have in addition had several years of general business 
experience. Address H. R. L., care National Association of Credit Men, 
41 Park Row, New York. 
A YOUNG MAN, twenty-five, married, credit and collection man with present firm 
for three years, having four years’ previous legal training, having devised 
credit and collection systems, good correspondent, excellent office man for 
executive work, sound judgment and conscientious worker, coupled with 
executive ability, desires position. References of the very highest can be 


given. Address M. W., care National Association of Credit Men, 41 Park 
Row, New York. 


road and to have headquarters at Minneapolis. 
as organizer and have a good command of the language and be able to talk 
in public meetings. Compensation would wholly depend on the man himself. 


Address Opportunity, care National Association of Credit Men, 41 Park Row, 
New York. 


Must be good mixer as well 


change. Experienced, resourceful, thoroughly conversant with office manage- 
ment, accounting systems, collections, credits, etc., as well as details of gen-: 
eral supervision, conduct of sales force and employment of help; economics 
and store service. Competent correspondent sales manager, willing to study 
any special subjects, a strong executive and a progressive and untiring super- 
visor. Very highest personal references. Address G. G. G., care National 
Association of Credit Men, 41 Park Row, New York, N. Y. 


DIRECTORY OF STANDING AND SPECIAL 


































































a 
COMMITTEES, 1913-14 6 
(So far as complete) 
ApyustMENT Bureau Joba, Sebler, Brown & Sehler Co., Grand R 
api ie 
+.) See F. A. Patrick & Co., <i Dufresne, Montana Hdw. Co., Butte, L 
F. T. Fischer, Fischer Bres.. Seattle. | Wash. Mont. r 
W. H. Toqusans, Spokane Dry Goods Co., S BANKING AND CURRENCY. 
kane, W: D. G. Endy, Chairman, Artman-Treichler Co., 
Arthur E. Goetuia, Adam, Meldrum & Ander- Philadelphia, Pa. : 
son Co. Buffalo, N. od ° Joyce, A. Colburn Co., Philadelphia, Pa. 
K. T. Green, Robison Heavy Hdw. Co., St R. Messiter, Minot, Hooper & Co., New 
Joseph. Mo. York. N. Y. E 
J. G. Kissinger, Rauper, Leavens & Kissinger E. A. paves, F. A. Davis & Sons, Baltimore. ; 
. a . 
F. B. ico Los Anade Notion Co., Los | O. J. Sands. eines National Bank, Rich- 
Angeles mond, 


Cal. 
Victor Robertson, Finch, Van Slyck & McCon- 
ville, St. Paul, Minn. 





H. H. McKee, ee Capital Bank, Wash- 


ington, 
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Bankruptcy Law. 
‘ McAdow, Chairman, Staver Carriage 
Chicago, IIl. 
Av Schelts, itivsh Wickwire Co., Chicago, 


ne ” Randel, 
land, O. 
L. .tsen, Landauer & Co., Milwaukee, Wis. 
R. Darragh, Haworth & Dewhurst,. Ltd., 
Pittsburgh, Pa. 
B. Munroe, Co., 
San Fran- 


American Stove Co., Cleve- 


Simmons Hardware 


St. Louis, Mo. 
G. Davis, Davis Bros., Inc., 
n't Geock, Si ds Mfg. Co., Fitch 
Hite coc imonds g 0., Fitch- 
burg Mass. 
ulman, Savannah Woodenware Co., 
Savannah, Ga. 
Chas. Reynolds, Crescent Cigar & Tobacco 
Co., New Orleans, La. 
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Business LITERATURE. 


A. Gevers, Chairman, Butler Bros., 


Dallas, 
Texas. 
Wm. a Monnig D. G. Co., Fort 
exas. 


Worth 

B. P. Berry, State Bank, Oklahoma 
City, Okla. 

Jake Wolff, 4 Oppenheimer & Co., 
Antonio, exas. 

wis Davis, Southwestern Drug Co., Wichita, 
ans. 

D. D. Peden, Jr., Peden Iron & Steel Co., 
Houston, Texas. 


First 


San 


Business MEETINGS. 

A. W. Pickford Gisirmen, Girard National 
Bank, Philadelphia 

Chas. Biggs, 13 Astor “piace New York, N. 

S. G. Rosson, Mercantile Security Co., Balti. 
more, 

J. Spencer Brock, Feister-Owen Press, Phila- 
delphia, Pa. 

Frederic P. Crane, Whitehead & Hoag Co., 
Newark, N. J. 


CoMMERCIAL ARBITRATION, 
H. T. Hill, Cirmes, Gray Dudley Hdwe. 
€a.. Nashville, Tenn. 
Cc. K,, Aqaiags, Payne Shoe Co., Charleston, 


C. W. Carnan, Baltimore Bargain House, Bal- 
timore, Md. 

W. . Clemer, Roanoke hdwe. Co., Rdanoke, 

B. B. Earnshaw & Bro., 


a. 

B. B. Earnshaw, 
Washington, D. C. 

Newman Essick, Traders Bank of Los An- 
geles, Los Angeles, Cal. 

Geo. oe eae The ~. P Ross Co., Rochester, 


Geo. maggee, Larson Hdwe. Co., Sioux Falls, 
R. D. Norwood Curry, Tunis & Norwood, 
Lexington, Ky. 
R. Weisiger, Western Elec. Co., Richmond, 
a. 
Murray D. Wasson, Parke Davis & Co., De- 
troit, Mich. 


CoMMERCIAL ETHICs, 

7, - B. want Chairman, Belknap Hardware 
& M Co. ., Louisville, Ky. 

Geo. Wa Oatley, Utica Knitting Co., 

R. S. White, American Steel & Wire Co., 
Chicago, Ill 

Lee M. Hutchins, Hazeltine & Perkins Drug 
Co., Grand Rapids, Mich. 

F. wa Hopkins, Janney, Semple, Hill & Co., 
Minnea “a Minn. 
. W. Coffin, Alabama Co., Birmingham, Ala. 
: , Smith, Geo. Irish Paper Co., Buffalo, 


E. if Sheffey, Craddock-Terry Co., Lynch- 
urg, 

Herbert E.  eeien J. K. Orr Shoe Co., 

E. N. Dill, Berry Bros., Detroit, Mich. 


Utica, 


Atlanta, Ga. 





Crepit Co-oPpERATION. 
H. J. Thomas, Chairman, Geo. iritch Hard- 
ware Co., Denver, Col. 
C. R. Arnoult, Jr., Best & Russell Co., Mem- 
phis, Tenn. 
M. Bennett, 


Pierce Company, Scranton, 


Pa. 

W. H. Browder, E. P. Kepley Co., El Paso, 
Texas. 

Max Cohn, Zellerbach Paper Co., San Fran- 


Claiborne, 
Knoxville, Tenn. 
T. A. Duke, Henkel-Duke 
Pueble, Colo. 
Jusius re. Falk Wholesale Co., Boise, 


Tate & Cowan, 


Mercantile Co., 


3 “aah Young, Idaho Wholesale Co., Pocatello, 


W. ‘Collins, Grand Forks Steam Laundry, 
Sane Forks, N. D. 


Crepit DerpartTMgeNntT MetTHops. 

F. E. Norwine, Chairman, Norwine Coffee 
Co., St. Louis, Mo. 

C. C. Robertson, Woodward & Tiernan Print- 
ing Co., St. Louis, Mo. 

W. Bz. Williams, Bunting-Stone Hdw. Co., 
The, ‘am City, Mo. 
. J. Murray, National Grocer Co., Decatur, 


W. A. ‘Strauch, Acme Harvesting Machine Co., 
Peoria, I 
F. B. Atwood, Forman, Ford & Co., Minne- 


apolis, Minn. 
Spaulding & Kimball, Bur- 


E. a 
lington, 

. W. Brown, ‘Hicks, Fuller & Pierson, Sioux 
City, Iowa. 
Alfred Thompson, Indianapolis 
Co., Indianapolis, Ind. 
John Bergman, Pass & Seymour, 
Syracuse, N. Y 


Abattoir 
Inc., 
Crepit EDUCATION AND MANAGEMENT 
A. J. Gaehr, Chairman, Geo. Worthington Co., 


Cleveland, O. 
W. B. Fish, Printz, Biederman Co., Cleveland, 


O. 
James K. Calhoun, Corn Exchange National 
Bank, Chicago 


Tos. — Zelch, Kaufman Bros., Pittsburgh, 


Youngs- 


Bros. 


Portland, Ore. 
Tron Works, Los 


a. 

S. C. Rogers, Youngstown D. G. Co., 
town, 5 

O. A. Montgomery, Malcomson-Houghten Co., 
Detroit, Mich. 

J. C. Hunt, Bryan, Goodwin & Hunt, Lexing- 
ton, 

C. E. Mann, Northwestern Knitting Co., 
Minneapolis, Minn. 

L. W. Brown, Shane & Wilson Co., 
Philadelphia, Pa. 

W. M. Kennard, Gongreee, Love & Lamprecht, 
os York, > 

Knapp, 1M First St. 

W. Ke Kennedy, Baker 

Angeles, Cal. 
Exemption Laws. 

L. E. Hall, aol, Hall & Pearsall, Inc., 
Wilmington 

P. Poy Bethel, Palle Gity Clo. Co., Louisville, 

Leake (ey Charlotte CG 

Geo. ‘oe Cless, Ulrick & Nese, Columbus, 

io. 
F. *. Doyle, Semmes Hdw. Co., Savannah, 
. S. Enochs,. Enochs Lumber & Mfg. Co., 
Jackson, Miss. 
N. Joyner, Southern States Supply Co., 
Columbia, >. C. 
. S. Pollak, Benedict-Pollak Co., Jackson- 

ville, Fla. 
H. Rawlings, F. S. Royster Guano Co., 
Montgomery, Ala. 
. Rogers, Rogers Gro. Co., Asheville, 





Leo Wallerstein, Ge.; 
mond, Va. 

W. B. Trotter, Briggs-Weaver Mach. Co., 
las Texas. 

Fire INSURANCE. 

J. Edward Stilz, Chairman, A. Kiefer Drug 
Co., Indianapolis, Ind. 

R. M. Davis, Napier Iron Works, Nashville, 

Tenn. 

J. B. Fugate, Abernathy Furniture Co., Kan- 


sas City, oO. 
W. H. Pennington & Co., 


P. Geissler, R. 
Evansville, Ind. 
Charles Holden, Holden & Hardy, Grand 
» + Ee Mich. 
anley, General Fire Extinguisher Co., 
New Orleans, 
ai S. Bouse, Lehmann-Higginson Whol. Gro. 
Wichita, Kan. 
ae "Reamee, Gibson-Helms Co., Bristol, Va.- 
Tenn. 
Isaac Lomenctea. Lowenstein & Sons, Charles- 
ton, A 
W. F. Moody, aan. W. Moody & Son, New 
Castle, Pa. 
FLoop PREVENTION. 
W. B. Cleveland, a Austin Clothing 
Co., Memphis, Tenn. 
Sam Blum, 327 Peydras St., New Orleans, La. 


G. F. Dieterle, 1008 Richmond St., Cincin- 
nati, 


oO. 
A. O. Wilson, State National Bank, St. Louis, 


Rich- 
Dal- 


Strause Bros. 


Mo. 
J. M. Williams, Mellon National Bank, Pitts- 
burgh, Pa. 


se McConaughe Star Groce Co., 
Parkersburg, W Va. ~ 


H. z Moise, Crutcher & Starks, Louisville, 
Jos. i. Baer, Baer Grocery Co., Wheeling, 
W. Va. 


INVESTIGATION AND PROSECUTION. 
J. Howard Edwards, Chairman, Edwards Co., 
Youngstown, Ohio. 


C. J. Strouss, Strouss-Hirshberg Co., Youngs- 
town, Ohio. 


W. Hz. Muench, The Lunkenheimer Co., Cin- 
cinnati, Ohio. 
Feilbach Co., Toledo, 


Chas. a The 
io. 

Geo. D. Maxwell, Site & Hoge Dry Goods 

a. 


Co., Wheeling, W 
NaTIONAL LEGISLATIVE COMMITTEE. 

J. M. Callander, Chairman, Tone Bros., 
Moines, Iowa. 

W H. Wilson, Goodall, & Co., 
mingham, Ala. 

A. H. Sterne, Montgomery, Ala. 

R. R. Montague, Eads Bros Furniture 
Fort ~ Ark. 

W. T. Craig, Los Angeles, Cal. 

Leon Josep Wilm -rding-Loewe 
Sraneiean, Cal. 

J. P. Haddock, San 
Diego, Cal. 

Joshua Evars, Jr., Bank, 

: Washington, D. 

M. 


F. Downer, The Hallack & Howard Lum- 
ber Co., ‘Denver, Col. 

E. 

S. 


Des 
Brown Bir- 
Co., 


Ca.. 
Cook-HadGock Co., 


San 


Riggs National 


C. Johnson, Pueblo, Col. 
M. Dexter, E. G. Whittlesey Co., 
ford, Conn. 
K. Smith, Harlan & Hollingsworth Corp., 
Wilmington, Del. 

Jack- 


John D. Baker, Baker 
ones, Atlanta Stove Works, At- 
a 


Hart- 


& Holmes Co., 
sonville, Fla. 

Bolling H. 
lanta, j 

Jno. Phinizy, Augusta Drug Co., 

Jacob Gazan, Savannah, Ga. 

Chas. F. Adams, Idaho Candy Co., Boise, 


Idaho. 
hae Whitlock, Belding Bros. & Co., Chicago, 
C. E Ward, Decatur, Ill. 


Gerald Franks, W. Franks & Sons, Peo- 
ria, 111] 


Augusta, Ga. 





| N. Southerland, Christian Feigenspan, 


Chas. Bohannon, Hercules Buggy Co., Evans- 


Armour Packing Co., 


Sporting 
Wire 


Du- 
Co., 
Paul, 


Semple, 


ville, Ind. 
G. G pe House of Crane, Indianapolis, 
nd. 
B. R. Day, Cedar Rapids, Iowa. 
Herman Zeuch, Morton L. Marks Co., 
Davenport, Lowa. 
George S. Parker, The Live Stock National 
ank, Sioux City, Iowa. 
Chas. Knorr, Wichita Wholesale Grocer Co., 
Wichita, Kan. 
S. B. Royster, Lexington Dry Goods Co., 
Lexington, | sy 
P. B. Bethel, Falls City Clothing Co., Louis- 
ville, Ky. 
W. B. Lathrop, New 
Orleans, La. 
E. E. Piper, Adams Dry Goods Co., Bangor, 
e. 
H. P. Boyd, National Building Supply Co., 
Bay 
William . Wales, Brown-Wales Co., Boston, 
Mase 
E. Herrick, Victor Goods Co., 
Springfield, Mass. 
Mixter, Wright Goods Co., 
Worcester, Mass. 
. J. Prendergast, Worden Grocery Co., Grand 
Rapids, Mich. 
. F, Ingram, Detroit, Mich. 
W. Higgins, Kelley- How-Thomson Co., 
‘luth, Minn. 
F. i Hopkins, Jenney, Hill 
inneapolis, Minn. 
H. E. Engstrom, G. Somers & Co., St. 
Minn. 
R. E. Kennington, Jackson, Miss. 
James McQueeny, Loose-Wiles Biscuit Co., 
Kansas City, Mo. 
5. 3 sinewanger, Simon Binswanger & Bros., 
St. Joseph, Mo. 
Js B, Coavioman, Corno Mills Co., St. Louis, 
A. R. Currie Vigen & Currie, Butte, Mont. 
G. W. | Woods, R G. Dun & Co., Lincoln, 
Frederick E. Pearce, Paxton & Gallagher Co., 
Omaha, Neb. 


Inc., 
Newark, 


N. J. 
ae =. Burt, Alfred H. Burt Co., Buffalo, 
| gE. Ss. 5g ete G. K. Sheridan Co., New York, 


| Max Silberberg, 


| Charles 


|S. 
1. £ 


George wv Dusting, Ailing & Cory Co., Roch- 


N 
Willian ‘tC. Bunting, Crouse-Hinds Co. 


, Syra- 
cuse, N. 
L. Maher, Maher Bros., Utica, N. Y. 
H. A. London, American Credit Indemnity 
Co., Charlotte, N. C. 
i Hunt, McNair & Pearsall, 


H. 
W. W. Smith, North Dakota Harness Co., 
Fargo, N. D. 
R. A. Jackson, Grand Forks Mercantile Co., 
Grand Forks, N. D. 
Cin- 
cinnati, Ohio. 


Feder- Silberberg Co., 
F. W. Seywert, Erner Electric Co., Cleveland, 


Ohio. 
B. Cranston, The Livingston Seed 

Co., Columbus, Ohio. 
Geo. B. Cole, R. H. Lane & Co., Toledo, Ohio. 
C. Rogers, Youngstown Dry Goods Co., 
Youngstown, Ohio. 
U’Neil, Richards & Conover Hdw. Co., 
Oklahoma City, Okla. 
C. Duncan, Blake, McFall Co., 
Ore. 
J. Dean, New Castle, Pa. 


. 


Wilmington, 


C. 
J. 


Portland, 


J. W. Daniels, Atlantic Refining Co., Phila- 


| A. Hufschmidt, 


1G M. 
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delphia, Pa. 
& J. B. Milholland Co., 
Pittsburgh, Pa. 
David Spruks, D. Spruks & Co., Scranton, Pa. 
H. R. Slade, Westcott, Slade & Balcom Co., 
Providence, R. I. 
Berry, Cash. National Loan & Exch. 
Bank, olumbia, eS 








Falls, 














































































oo i Plumbing Supply Co., Sioux Ira E. Jones, First National Bank, Ther- 
So Wyo. 


\S- mopolis, 

| john Se Stagmaier & Co., Chatta- MEMBERSHIP. 

- 0 ai ood, Gillespie, Shields & Co., Knox- H. 4 Ree, <Searnee Brown, Durrell 
ville enn. y : 

1d W. R. King, William B Moore Dry Goods = > ree Farley & Harvey Co., Bos- 

0., emphis, Tenn. i 
al H. A, Repneen, Orr, Jackson & Co., Nash- C. oe J. B. Williams Co., Glaston- 

ville, Tenn 2 
. Seymour Meyers, Sanger Bros., Dallas, Tex. C “ —— H. Midwood Sons Co., Provi- 

z €. Stevens, El Paso, Tex. Arth nee Sic : : 

°. hy McGown, Fort Worth, Tex. rt Scie field, "Mass. Third National Bank, 

f John, “McClelland, John McClelland & Co., Clarence 3. . Mixter, Wright Wire Co., Worces- 
o ’ er, M 

a eee ee A. Duerler Mfg. Co., c .. iitter, Portland Gas & Coke Co., Port- 

an re. 

az » Fake City, tah, Utah Grocer Co., Salt | ¢ ‘6 Logan, J. J. Barnes-Fain Co., Atlanta, 
, a. 

’ #. aye Hdw. & Paint Co., Bur- Gavege W. Wallace, Betterton-Wallace Shoe 

~ W. H. Barrow, Barrow, Scott Milling Co., o., Chattanooga, Tenn. 

a Bristol, Va.-Tenn. j. M. Birely, Sierra Paper Co., Los Angeles, 
' H. H. Harris, Harris-Woodson Co., Lynch- Cal. 

‘0 burg, Va. MERCANTILE AGENCY SERVICE. 

0.5 P. Morgar i ,_ Russell, Fussell Ice Cream Co., E. Bore eee yy chairman, A. Steinhardt & 

. or . r ew 

0., ae Wallerstein, Strause Bros. & Co., Inc, Theo, Hetzler, Fifth Avenue Bank, _ New York, 

ichmon a. 
ind W. F. Penn, Barrow, Penn & Co., Roanoke, Chae, J. Roh, Murphy Varnish Co., Newark, 

a. 

Dail W. E. Slater, Scandinavian-American Bank, a tag ones, Fhe Hurd & Fitzgerald Shoe 

Seattle, Wash. tica, N. 

So. O. McClintock, Spokane, Wash. B. Howell, W. s Peck & Co., Syracuse, 
: Ralph S. Stacy, Pacific National Bank, Ta- 

asi coma, Wash. en” . "Hastings, Northern Hardware & 
: . M. Keatley, Virginia Elec. & Mach. Works, Supoly_C.. enominee, Mich. 

Charleston, W. Va. John addrey, Chas. Ww. Priddy & Co., 
mal T. E. Graham, Graham-Bumgarner Co., Park- Inc., Norfolk, Va. 

: ersburg, W. Va. Howard D. Thomas, Howard D. Thomas Co., 
08., B. Irvine, National Bank of W. Va., Seattle, Wash. 

Wheeling, W. Va. R. A. Porter, Tyler Grocery Co., Birmingham, 
uis, Iver N. Terp, Northern Paper Mills, Green Ala. 

Bay, Wis. H. B. Hill, Swift & Co., San Francisco, Cal. 
ont. H. Max Oberndorfer, D. Adler & Sons An de Dodsley, Standard Oil Co., Fargo, 
oln, Clothing Co., Milwaukee, Wis. N. D. 

Co., 
2 e ese 
= Directory of Officers of the Affiliated Branches 
alo, of the National Association of Credit Men. 
ork, (Arranged Alphabetically by States) 
och- ALABAMA,  Birmingham—Merchants and B. McCarger, Crocker National Bank; 

Manufacturers Agee of Birming- Secretary, Charles T. Hughes, Insurance 
yra- ham. President, M. P. Northington, Dos- puchange g. 

ter Northington ie Co.; ecretary, COLORADO, Denver—Denver Credit Men’s 

. Coker, Birmingham Paper Co.; As- Association. President, C. A. Bowman, 
nity sistant Secretary, R. H. E leston, Cham- Merchants Biscuit Co.; Secretary, J. L. 

ber of Commerce Bldg. anager, J. T. McCarthy, Daniels & Fishers Stores Co.; 
zton, — 612-14 Chamber of Commerce pometant Secretary, E. A. Howell, 613 

oster Bla 
Co., ALABASLA, Montgomery—Montgomery Asso- COLORADO PSueblo—Pueblo Association of 

ciation of Credit Men. President, A. H. Credit Men. eee T. Barbrick, A. 
Co., Rawlings, F. S. Royster Guano Co.; ; Sec- McClelland M. I. & R. Co.; Secretary, I. 

retary Charles D. Tallman, Commercial W.. Veasey, renee Fruit Co.; 
Cin- Fertilizer Co.; Asst. Secretary, J. Assistant Secretary, Abel, 122 Pope 

Holloway, Beil Bldg. Block. 
land, ALABAMA, Selma—Selma Association of CONNECTICUT, Hartford—Hartford Asso- 

Credit Pe President, R. H. Agee, R. ciation of Credit Men. President, }: H. 
Seed H. & W. C. Agee; Secretary, R. M. Wat- King: Secretary, C. de L. Alton, J. B. 

ters, Tissier Hardware Co. Williams Co., Glastonbury, Conn. 

Ohio. ARKANSAS, Fort Smith—Fort Smith Asso- DISTRICT OF COLUMBIA, Washington— 
Co., ciation of Credit Men. President, M. T. Washington Association of Credit Men. 

Dyke, Dyke Bros.; Secretary, Ben_ D. President, Henry H. McKee, National 

Co., aaneel, 606 Merchants National Bank Capital Bank; Secretary, Thomas Grant, 
amber of Commerce. 
land, CALIFORNIA, Kas Angtes~as, Sage | pLoniDA, Jacksonville—Jacksonville | Credit 

Joseph D. Simpson, Klein-Simpson Fruit Hens a. | Co. ieee wr 
Phila eo Sees W. C, Mushet, 512 Union Pettyjohn, Covington Company. ' 

Co., CALIFORNIA, San Diego—The Credit Asso- | GEORGIA, Atlanta—Atlanta Association of 
ciation of San Diego. _ President, E. Y. Credit Men. President, E. L. Adams, 
1, Pa. porns Doyle-Barnes Co.; Secretary, G. E. L. Adams & Co.; Secretary, E. L. 
* Cod Hoff, 403-4 Union Bldg. Rhoades, Ernest L. Rhoades & Co.; Act- 
CAL TFORNIA San Francisco—San Francisco ing Secretary, H. T. Moore, Atlanta As- 

Exch Credit Men’s Association. President, J. sociation of Credit Men. 
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GEORGIA, Augusta—Augusta Association of 
Credit Men. President, John Phinizy, 
Augusta Drug Co.; Secretary, P. V. Hol- 
lingsworth, Hollingsworth Candy Co. 

GEORGIA, Savannah—Savannah Credit Men’s 
Association. President, Marvin O’Neal, 
H, Meinhard & Bro.; Secretary, W. R. 
Finegan, Chamber of Commerce. 

IDAHO, Boise—Boise Association of Credit 
Men, Ltd. President, J. G. H. Graveley, 
Capital Brokerage and Comm. Co.; ;. Sec- 
Dida?” D. J. Dirks, 305-306 Idaho 


ILLINOIS, Chicago—Chicago Association of 
Credit Men resident. Henry W. aarey, 
Libby, McNeil & Libby; Secretary, D. E. 
NO B 10 So. La Salle St. 

ILLINOIS ecatur—Decatur-Springfield As- 
sociation of Credit Men. President, A. J. 
Murray, National Grocer Co.; Secretary, 
T. G. Casley, American Hominy Co., 
Decatur, Il. 

I LINOIS, Peoria—Peoria Association of 
Credit Men. President, J. R. Binford, 
rae Steel & Wire Co.; Secretary, J. 

Atkins, Kingman Plow Co. 

INDIANA Evansville—Evansvilie 
tion of Credit Men. President, Charles 
Bohannon, om Buggy Co.; Secre- 
tary, H. Sparrenberger, Parsons & 
Scoville a 

INDIANA, Indianapolis—Indianapolis _ Asso- 
ciation of Credit Men. President, Lucius 
OQ. Hamilton, Hamilton, Harris & Co.; 
speortary, John V. Coffield, Prest-O-Lite 


[oWwA. Cedar Rapids—Cedar Rapids Associa- 
tion of Credit Men. President, J. D. 
Nicoll, Warfield-Pratt-Howard Co. ecre- 
tary, Thos. Powell, 702-704 Security 
Savings Bank Bldg. 

IOWA, EezpapertSeveneert Association of 
Credit Men. President, George W. Noth, 
Davenport Bag and Paper Co. Secretary, 
Isaac Petersberger, 222 Lane Bld 

IOWA, Des Moines—Des Moines Credit Men’s 
Association. President, Wm. Lawrenson, 
Herman Glove Co.; Secretary, G. B. 
Voorhees, Langan Bros. Co. 

IOWA, Sioux City—Sioux City Association of 
Credit Men. President, J. K. Irvine, 
Knapp & Spencer Co.; Secretary, A. P. 
Soelberg, Sioux City Crockery Co. 

KANSAS, Wichita—Wichita Association of 
Credit Men. President, Fred Young, 
Young Bros. Hat Co.; Secretary, Z. 5. 
Gwaltney, 405 Michigan Bldg. 

KENTUCKY, Lexington—Lexington Credit 
Men’s Association. iy aot William R. 

mage Curry, Brown Snyder; Secre- 

tary, C. C Witenes, 4 McClelland Bldg. 

KENT icky Louisville—Louisville Credit 
Men’s Association. Presicent, Clarence 
Braden, Federal Chemical Co.; Secretary, 
Chas. Fitzgerald, U. S. Trust Co. Bldg. 

LOUISIANA, New Orleans—New Orleans 
Credit Men’s Association. President, A. 
C. Carpenter, Gulf Bag Co.; Secretary, 
T. J. Bartlette, Williams, Richardson & 


Co., Ltd. 

MARYLAND, Baltimore—The Credit Men’s 
Association of wy ee President, S. 
F. stiles, af F. & A. Miller & Co.; Sec- 

r Buck 100 Hopkins Pl. 

MASSACHUSETTS. Boston—Boston Credit 
Men’s Association. President, George C. 
Morton, _ enter-Morton Co.; Secretary, 
Herbert A hiting, 77 Summer St. 

MASSACHUSETTS, Sorin field—Springfield 
Association of Credit en. resident, 
Marvin H. Smith, Sturtevant-Merrick Co.; 
Secretary, L. E. ‘Herrick, Victor Sporting 


Goods Co. 

MASSACHUSETTS, Worcester—Worcester 
Association of Credit Men. President, 
Harry C. Ce ey, Howard Bros. Mfg. Co.; 
Secretary A. Stanton, Suite 2, 18 
Walnut ™ 

MICHIGAN, Detroit—Detroit Association of 
Credit Men. President, Arthur John- 
son, ™ Pingree Company; a 
Frank R. Hamburger, 500 offat Bldg. 

MICHIGAN’ Grand Rapids—Grand Rapids 
Credit Men’s Association. President, 
Christian Gallmeyer, Rempis & Gallmeyer 


Associa- 





| NORTH CAROLINA 


| OHIO, 


Foundry Co.; weneaiee Walter H. Brooks, 
Wolverine Brass W orka. 

MINNESOTA, Duluth— Duluth Association of 
Credit Men. (Duluth-Superior.) __ Presi- 
dent, H. A. Sedgwick, Marshall-Wells 
Hardware Co.; Secretary, W. M. Bergin. 
621 Manhattan Bldg. 

MINNESOTA, Minneapolis—Minneapolis ~ 
sociation of Credit Men. President, G. 
Freeman, Gamble-Robinson Com. Co: . 
tage M. C. Badger, 3311 Portland 
Ave. 

MINNESOTA, St. Paul—St, Paul Association 
of Credit Men. President, Norman Fet- 
ter, Lindeke, Warner & Sons; Secretary, 
Wm. D. Fritz, St. Paul Rubber Co. 

MISSOURI, Kansas City—Kansas City Asso- 
ciation of Credit Men. President, C. E. 
Vandel, Western Electric Co.; Secretary, 
Marvin. Orear, 1217 Union Ave. 

MISSOURI, St. Joseph—St. Joseph Credit 
Men’s Association. President, T. E. Moss, 
American Sash & Door Co.; Secretary, L. 
H. Smith, Hax-Smith Furniture Co. 

MISSOURI, St. Louis—St. Louis Associa- 
tion of Credit Men. President, W. B. 
Munroe, Simmons Hdwe. Co.; Secretary, 
C. P. Welsh, 303 Security Bldg. 

MONTANA, Butte—Butte Association of 
Credit Men. President, C. E. Youlden, 
Davidson Gro. Co.; Secretary, J. E. Har- 
rigan, renneoey Company; Assistant Sec- 
retary, C .E. Alsop, Td. Tel. Bldg. 

NEBRASKA, Lincoln—Lincoln Credit Men’s 
Association. President, G. E. Evans, 
Henkle & Joyce Co.; Secretary, H. T. 
Folsom, Union Coal Co. 

NEBRASKA, Omaha—The Omaha Association 
of Credit Men. President, L. L. French, 
Omaha Wall Paper Co.; Secretary, gE G 
Jones, Creait Clearing House. 

NEW JERSEY, Newark—Newark Association 
of Credit Men. President, Irving 
Brown, L. Bamberger & Co.; Secretary, 
J. Fred Braun, J. J. Hockenjos Co. 

NEW YORK, Buffalo—Buffalo Association of 
Credit Men. President, J. B. Dwyer, On- 
tario Biscuit Co.; Secretary, Harry 
Bridgman, 904-6 D. S. Morgan Bldg. 

NEW YORK, New York—New York Credit 
Men’s Association. President, E. D. 
Flannery, A. Steinhardt & Bro.; Secretary 
A. H. Alexander, 320 Broadway. 

NEW YORK, Rochester—Rochester Credit 
Men’s Association. President, George G. 
Ford, L. P. Ross Co.; Secretary, Edvard 
Weter, Yawman & Erbe Mfg. Co. 

NEW YORK, Syracuse—Syracuse Association 
of Credit Men. Presiaent, M. W. Henley, 
Frazer & Jones Co.; Asst. Secretary, 
Robert S. Betterton, 339 University Bldg. 

NE\ YORK, Utica—Utica Association of 
Credit Men. President, Irving L. Jones, 
International Heater Co.; Secretary, 
Fred W. Wienke, care Charles Millar & 


Son Co. 

NORTH CAROLINA, _ Charlotte—Charlotte 
Association of Credit Men. President, 
Clarence O. Kuester, Kuester-Lowe Co.; 
paeetnes. Leake Carraway, Greater Char- 
otte 


ae 


ton Association of Credit President 
L. E. Hall, Hall & Pearsall, Inc.; Sec- 
retary Stuart R. Keyes, Bureau of Credits. 
NORTH DAKOTA, Fargo—Fargo Association 
of Credit Men. President, J. W. McHose, 
McHose & Pardoe; Secretary, H. 
em, N. W. Mutual Savings and Loan 


NORTH. DAKOTA, Grand Forks—Grand 
Forks Association of Credit Men. Presi- 
dent, McDonald, Nash_ Bros.; 
Secretar , F. D. Cameron, Park, Grant & 
Morris Gro. Co. 

OHIO, Cincinnati—Cincinnati Association 
of Credit Men. President, Samuel Mayer, 
Isaac Faller’s Sons & Co.; Secretary, I. 
ae Freiberg, 904-5 Commercial Tribune 

Cleveland—Cleveland Association of 

Credit Men. President, Warren E. Clarke, 

The Cohn-Goodman Co.; Secretary, Irvine 

TR eel 505 Chamber of Cena 
g. 
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10, Columbus—Columbus Credit Men’s As- 
sociation. President, J. B. White, White- 
Haines Opt. Co.; Secretary, Benson G. 
Watson, 411-420 The New First National 


President, J. L. Hoeltzel, Defiance 
Tick Mitten Co.; Secretary, Fred 
Brown, 1639 Nicholas Bldg. 
10, Youngstown—Youngstown Association 
of Creait Men. _ President, J. L. Wick, 
{ts Crystal Ice & Stora Co.; Secretary, 
. C. McKain, 1106-7 Mahoning National 


k Bldg. 
LAHOMA, Oklahoma City—Oklahoma City 
Credit Men’s Association. President, B 
W. Haggerty, Morris & Co.; Secretary, 
E. C. Smith, 1217 Colcord Bldg. 
EGON, Portland—Portland Association of 
Credit Men. President, C. Wasser- 
man, Blake-McFall Co.; Secretary, E. G. 
Leihy, Blumauer-Frank Drug Co. 

NNSYLVANIA, New Castle—New Castle 
Association of Credit Men. President, J. 
Lee McFate, McFate & Lockhart; Secre- 
tary, Roy M. Jamison, 509 Greer Block. 

NNSYLVANIA, - Philadelphia— Philadelphia 
Association of Credit Men. President, 
Chas. D. jor The A. Colburn Co.; 
Secretary, J. A. McKee, Jr., Room 801, 
1011 Chestnut St. 

ENNSYLVANIA, Pittsburgh—Pittsburgh 
Association of Credit Men. President, 
Enoch Rauh, Rauh Bros. & Co.; Secre- 
tary, A. C. Ellis, Renshaw Bldg.; Assist- 
ant oecretaries, A. C. Bunce, Renshaw 

Bidg., and Richard S. Rauh, 5837 Bartlett 


t. 

ENNSYLVANIA, Scranton—Scranton_ Asso- 
ciation of Credit Men. President, Willard 
Matthews, C. P. Matthews & Son, Inc.; 
Secretary, Burton L. Harris, 31 Lacka- 
wanna Ave. . 

IHHODE ISLAND, Providence—Providence 
Association of Credit Men. President, W. 

. Ayer, Belcher & Loomis Hardware 
pt Basten ig isving F. Orr, 
Architectural Metal orks. 

UTH CAROLINA, Charleston—Charleston 
Association of Credit Men. _ President, E. 

H. Rawls, Fincken-Jordan Co.; Secretary, 
Herbert Smith, Jr., 214 People’s Bank 


Bldg. 

OUTHE CAROLINA, _ Columbia—Columbia 
Association of Credit Men. _ President, 
E. N. Joyner, Southern States Supply Co.; 
Secretary, C. J. Kimball, 9 Hook Bldg. 

OUTH CAROLINA, Greenville—Greenville 
Association of Credit Men. President, 

. C. Durham, Gilreath & Durham Co.; 
Secretary, Albert S. Johnstone, Chamber 
of Commerce. 

OUTH DAKOTA, Sioux Falls—Sioux Falls 
Association of Credit Men. President, B. 
S. Reardon, Dakota Iron Store; Secretary, 

Theodore M. Bailey, Bailey-Glidden Bldg. 

ENNESSEE, we hattanooga As- 
sociation of Credit Men. President, D. 
A. Landress, Trotter Bros.; Secretary, D. 
S. Forsythe, Buster Brown Hosiery Mill. 

ENNESSEE, Knoxville—Knoxville Associa- 
tion of Credit Men. President, M. 

M. McClung & Co.; Secre- 

Pettway, Hall-Eppes Clothing 


Clason 


Bonham, C. 
tary, A. J. 


‘0. 

ENNESSEE, Memphis—Memphis _Asso- 
ciation of Credit Men. President, W. E. 
Stansbury, Goodbar & Co., Inc.; Secre- 
tary, Oscar H. Cleveland, Business Men’s 
Club Bids. E 

ENNESSEE, Nashville—Nashville 
Men’s Association. President, ° 
Binns, Jones & Hopkins Mfg. Co.; Sec- 
itary, Chas. H. arwick, 804 Stahlman 


g. ‘ 

5, Dallas—Dallas Association of_ Credit 
Men. President, J. avis, Greiner- 
Kelly Drug Co.; Secretary, Vernon Hall, 
Blair & Hughes Grocery Co. TaN: 
XAS, El Paso—El Paso Association of 
Credit Men. President, _ Joseph . 
Wright, El_ Paso Grain & Milling Co.; 
Secretary, S. W. Daniels, 35 City Nat. 
Bank buiug. 


Credit 
WwW 


| WISCONSIN, 


TEXAS, ‘Fort Worth—Fort Worth Association 
of Credit Men. President, C. C. Drake, 
Monnig Dry Goods Co.; Secretary, H. 

_.._c: burke, Jr.. Henry C. Burke & Sons. 

TEXAS, Houston—Houston Association of 
Credit Men. President, John McClellan, 
John McClellan Co.; Secretary, W. E. 
Alexander, Theo. Kellar Co. 

TEXAS, San Antonio—San Antonio Asso- 
ciation of Credit Men. President, D. J 
Straus, L. Frank Saddlery Co.; Secretary, 
George T. Allensworth, Allensworth-Car- 
mahan Co.; Asst. Secretary, Henry A. 
Hirshberg, Chamber of Commerce. 

UTAH, Salt Lake City—Utah Association 
of Credit Men. President, Arthur Par- 
sons, Z. C. M. I.; Secretary, Joseph 
Johnson, Morrison-Merrill_ Lumber Co.; 
Asst. Secretary, Walter Wright, P. O. 
Box 886. 

VERMONT, _Burlington—Burlington Associa- 
tion of Credit Men. President, Smith F. 
Henry, Vermont Hdwe. Co.; Secretary, 
oe Howard, Howard’s Insurance 
Aqeecy- 

VIRGINIA-TENNESSEE, Bristol—Bristol As- 
sociation of Credit Men. President, L. 
H. Wilson, E.. W. King Co.; Secretary, 
E. M. Woolsey, Head-Lipscomb-McCor- 


mick Co, 
ViRGINIA, | Lynchburg—Lynchburg rom 
Secretary, 


Men’s Association. President, 
Faulkner, Beasley Shoe Co.; 
John R. Turner, Cosby Shoe Co. 

VIRGINIA, Norfolk—Norfolk Association of 
Credit Men. President, H. G. Barbee, 
Harris, Woodson, Barbee Co.; Secretary, 
C. L. Whichard, Whichard Brothers Co.; 
Assistant Secretary, Shelton N. Wood- 
ard, Royster Bldg. 

VIRGINIA, Richmond—Richmond Credit 
Men’s Association. President,O. J. Sands, 
American Nat. Bank; Secretary, Joseph 
Stern, 905 Travelers’ Insurance Bldg. 

VIRGINIA, Roanoke—Roanoke Association of 
Credit Men. President, S. H. Coleman, F. 
B. Thomas & Co.; Secretary, P. H. Trout, 
Moir & Trout, Inc. 

WASHINGTON, _ Seattle—Seattle 
and Credit Men’s Association. President, 
Arthur G. Foster, Seattle Mattress and 
Upholstery Co.; Secretary, S key Cee, 
Polson Bldg. 

WASHINGTON, (Spokane—Spokane  Mer- 
chants’ Association. President, R. C. Dil- 
lingham, Jones & Dillingham Co.; Secre- 

. Campbell, 1124 Old National 


Merchants 


tary, J. 

ank Bl 

WASHINGT 

of Credit Men. President, J. H. Weer 

West Coast Grocery Co.; Secretary, J. D. 
Benner, 802-4 Tacoma sere 

WES VIRGINIA, Bluefield-Graham—Blue- 
field-Graham Credit Men’s Association. 
President, W. H. Wade, Huff, Andrews, 
Thomas Co., Bluefield, W. Va.; Secretary, 
P. J. Alexander, Flat Top Grocery Co., 
Bluefield, W. Va. 

WEST VIRGINIA, Charleston—Charleston 
Association of Credit Men. President, 
Leroy Swinburn, Elk Milling & Produce 
Co.; Secretary, Okey Johnson, Abney- 


Barnes Co. 

WEST VIRGINIA, _ Parkersburg—Parkers- 
burg Association of Credit Men. Presi- 
dent, T. E. Graham, Graham-Bumgarner 
Go. Secretary, H. W. ussell, Rectory 


g. 

WEST VIRGINIA, Wheeling—Wheeling As- 
sociation of Credit Men. President, Geo. 
D. Maxwell, Hicks and Hoge D. G. Co.; 
pecretasy John Schellhase, Natl. Exchange 
Bank Bldg. : 

WISCONSIN, Green Bay—Wholesale Credit 
Men’s Association of Green Bay. Presi- 
dent, H. G. Stolz, Morley-Murphy Hdw. 
Co.; Poeretecy, L. D. Jaseph, Cady, Streh- 


low & J: x 

Milwaukee—Milwaukee As- 
sociation of Credit Men. Presiden‘, J. 
G. Kissinger, Rauser, Leavens & Kissinger 
Co.; Secretary, H. M. Battin, 610 it: 
mania Bldg. 


dg. 
ON Tacoma—Tacoma Association 





Directory of Adjustment Bureaus Conducted 
Local Credit Mien’s Associations 


California, Los Angeles, F. C. De Lano, Mar., 600 Equitable Savings Bank Bld 
California, San Diego, G. F. Horr, Mgr., 403 Union Bldg. 

California, San Francisco, C. T. Hucues, Mgr., Insurance Exchange Bldg. 
Colorado, Denver, C. N. Kinney, Mgr., 613 Foster Bldg. 

Colorado, Pueblo, E. C. Aner, Mgr., 122 Pope Block. 

Georgia, Atlanta, H. A. Ferris, Mgr., 402 Rhodes Bldg. 

Idaho, Boise, D. J. A. Dirxs, Mgr., 305 Idaho Bldg. 

Illinois, Chicago, M. C. Rasmussen, Mgr., 10 So. La Salle Street. 

Iowa, Cedar Rapids, THos. B. PoweLi, Mgr., Security Savings Bank Bldg. 
Iowa, Davenport, IsAAc PETERSBERGER, Mgr., 222 Lane Bldg. 

Iowa, Des Moines, A. W. Brett, Mzr., 708 Youngman Bldg. 

Kentucky, Lexington, C. L. Witt1amson, Mgr., McClelland Bldg. 

Kentucky, Louisville, CHAs. FirzGeravp, Mgr., 45 U. S. Trust Co. Bldg. 
Louisiana, New Orleans, W. C. Lovejoy, Mgr., 608 Canal, Louisiana Bank Bld 
Maryland, Baltimore, S. D. Buck, Mgr., 100 Hopkins Place. : 
Massachusetts, Boston, H. A. Wuit1nc, Commissioner, 77 Summer Street. 
Michigan, Grand Rapids, -R. J. CLeLanp, Mgr., 201 Board of Trade Bldg. 
Minnesota, Duluth, W. M. Bercin, Mgr., 624 Manhattan Bldg. 

Minnesota, Minneapolis, J. P. GaLtprairH, Mgr., 241 Endicott Bldg., St. Paul. 


Minnesota, St. Paul, Joun P. Gavprairu, Mgr., 241 Endicott Bldg. 
Missouri, St. Joseph, C. S. KEANE, Mgr., 208 Saxton Bank Bldg. 


Missouri, St. Louis, A. H. Foore, Mgr., 305 Security Bldg. 

Montana, Butte, C. E. Atsop, Trustee, Ind. Telephone Bldg. 

New York, Buffalo, W. B. Granpison, Mgr., 904 D. S. Morgan Bldg. 

Ohio, Cincinnati, I. M. Frerperc, Mgr., 904 Commercial Tribune Bldg. 

Ohio, Cleveland, T. C. Ketter, Commissioner, 505 Chamber of Commerce Bldg. 
Ohio, Columbus, B. G. Watson, Mgr., 411 The New First National Bank Bldg. 
Ohio, Youngstown, W. C. McKarn, Mgr., 1106 Mahoning National Bank Bldg. 
Oregon, Portland, B. K. Knapr, Mgr., 603 Commercial Block. 

Pennsylvania, New Castle, Roy M.* Jamison, Megr., 509 Greer Block. 
Pennsylvania, Philadelphia, J. A. McKez, Jr., Mgr., Room 801, 1011 Chestnut Str 
Pennsylvania, Pittsburgh, A. C. Extis, Mgr., Renshaw Bldg. 

Pennsylvania, Scranton, Burton L. Harris, Mgr., 31 Lackawanna Avenue. 
Tennessee, Chattanooga, J. H. McCattum, Mgr., Hamilton National Bank Bld 
Tennessee, Nashville, Cuas. H. Warwick, Mgr., 1222 Stahlman Bldg. 

Texas, El Paso, S. W. Daniets, Mgr., 35 City Nat. Bank Bidg. 

Texas, San Antonio, Henry A. Hirsuperc, Mgr., Chamber of Commerce. 
Utah, Salt Lake City, WALTER WricHt, Mgr., 1411 Walker Bank Bldg. 
Virginia, Norfolk, SHELtton N. Wooparp, Mgr., 1008 Royster Bldg. 

Virginia, Richmond, Jo LANE Stern, Mgr., 905 Travelers Insurance Bldg. 
Washington, Seattle, S. T. Hitis, Mgr., Polson Bldg. 

Washington, Spokane, J. B. CampBet_, Mgr., 1124 Old National Bank Bldg. 
Washington, Tacoma, J. D. Benner, Mgr., 802 Tacoma Bldg. 

West Virginia, Wheeling, J. E. Scnettuase,, Mgr., 631 Nat. Exch. Bank Bldg. 
Wisconsin, Green Bay, L. D. JaAsepu, Mgr., Fox Block. 

Wisconsin, Milwaukee, S. Frep WerTzter, Mgr., 500 Free Press Bldg. 


If interested in general adjustment bureau service write 
National office for its leaflet on adjustment bureaus. 
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Saving a Dollar by iRee 
Stopping a Leak Serer 


Tey Peat etsy 3 trae 
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is as good as making two dol- Crt Mugu ico 
lars from sales. ; TC aett asi iet as 


This Burroughs Bookkeeping Service 
Bulletin shows how leaks are being 
stopped in other retail businesses. We 
are going to send one copy, free, to 
you if you ask for it. 


It’s likely that you can put some of 
these ideas to work right away—for 
this Service Bulletin is very practical and 
“‘tells how’’ very clearly. 


Just remember this: A leak keeps right on leak- 
ing. You can’t be too watchful nor look it up too 
soon. Within the last two months several thou- 
sand retailers have asked for this bulletin, to learn 
new ways, or better ways, to stop a leak here— 
to save a dollar there—in their businesses. 


We can afford to give the Bulletin to you, because 
when you have used these suggestions and have 
saved money from these little leaks, you will 
naturally want to stop any big leaks or learn how 
to make or save still more money—and you will 
then want us to show you how others are doing 
just that by using the Burroughs Bookkeeping 
Machine. 


We make bookkeeping machines to fit any line 
of business—your business—as investment (not 
expense )—to pay its way and save its cost. Send 
the coupon or enclose the coupon in your letter— 
and, if you wish, we will show you a Burroughs 
now, 


BURROUGHS ADDING MACHINE CO. 


4 Burroughs Block Detroit, Michigan 
European Office: 76 Cannon St., London, E. C., Eng. 


Name_ 


Firm Name_ 


City. 


Business __ 


I would be glad to see a Burroughs Bookkeep- 
ing Machine and have your man show me how 
it will pay for itself by the money it saves. 


Encourage your credit risks to use a Burroughs. 
It insures their getting more information about their business. 
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We give you below OUR EXPERIENCE with 


Name 


on Open ACN. 
pet Dit Lon Notesy =” 


The Association’s newly adopted Trade Inquiry 
Blank. It will be furnished members 
only, the prices being: 


Lots of 500 - - - #£§3.25 
Lots of 1,000 - - - 5.00 


Prices include the imprinting of name, business 
classification, and date lines. 


Write the National Association of Credit Me 
41 PARK ROW, NEW YORK, N. Y. 














